” 





“NOLOGY per. 








Firs 


Auton motiv e 


The Trade Newspaper of the Industry 


Founded 1925 {*} 


Baily: 





j PUB LiG LIBRARY i 











ed Twice-a-Week 
} et sday and Saturday 









Vol. 16, No. 3000 


DETROIT, SATURDAY, 


MAY 26, 


1934 


$6 Per Year, 10c Per Copy 





Sparks 


Chi via Cleveland Et al 
This is a Truck Year 
Gabriel Steps Out 
Air Wheels Gain 
—on~ 
By 


Chris Sinsabaugh 







Chicago, May 24. 
HAT the Century of Progress 


reincarnation, which opens 
Saturday, is a glorified automobile 
show after all is evidenced by the 
gathering of the newspaper men 
from all points of the compass, 
here to participate in the curtain 
raising engineered by General 
Motors, which will start things 
off with a bang. 

Chevrolet was a co-host last 
night at the drake at an informal 
dinner for the Paul Prys at which 
advertising manager C. P. Fisken 
made his maiden speech to the 
press. This has put the men who 
write about automobiles in fine 
fettle for the banquet which Al- 
fred P. Sloan jr., is staging to- 
night at the General Motors 
building in the fair grounds. At 
this affair leading scientists, 
scholars and business men of the 
nation will do a little forecasting 
at the request of President 
Sloan and will tell us what they 
think is going to happen in the 
next ten years or so—really crys- 
tal gazing on a big scale. 

President Sloan and some of his 
speaker guests flew here from 
New York yesterday afternoon in 
the new “City of Chicago,” a 
Douglas plane which is the sec- 
ond of the fleet of 41 which TWA 
is planning to build for air serv- 
ice between the big cities. The 
Sloan party came through in 
about three hours and at the fin- 
ish their ship was dedicated with 
a flourish of trumpets and they 
wasted a perfectly good bottle of 
champagne in doing so. 

ae ” # 

SLIPPING OUT of Detroit 
Monday night on the Cleveland 
steamer, this particular Paul Pry 
came to Chicago around Robin 
Hood’s barn, so to speak. With 
Cleveland as his base he made 
Warren, Youngstown and Akron 
ports of call in his effort to 
gather material for the column. 

This inquiring reporter needed 
a sharp pencil in covering the 
activities of Cleveland’s automo- 
bile front, although Cleveland no 
longer is the active competitor of 
Detroit for the honor of being 
the capital of the motor industry. 
Once the home of Peerless, 
Chandler, Cleveland, Jordan, Win- 
ton and others, the sole survivor 
in the motor vehicle manufactur- 
ing field is White, one of the 
graybeards of this business of 
ours, which pioneered the White 
steamer, tried a gasoline car for 
a few years, only to settle down 
to the making of trucks and buses 
exclusively, becoming one of the 
leaders in this branch. 

6 a s 


AT WHITE your commentator 
found Stan Seward beaming %e- 
cause in the first quarter sa'es 
increased 150 per cent over the 
corresponding period of 193, 
with each month showing «4 
healthy increase over the month 
before. With this for a starter 


(Continued on Page 16) 





Laud NACC Show Plans 





Strikes Revive Labor Bill 





Wagner Plan| Dodge Announces New 


Favored To 


End Rioting ‘Satan Bs 


By WILLIAM ULLMAN 
Washington, May 25.—With vio- | 
lence flaming with fatal effect in | 
the strike of Electric Auto-Lite | 
Company workers, a steel strike | 
threatening, and labor disorders | 
general throughout the country, 
the Wagner Bill again took the 
stage center in Washington to- 
day. 

Its early enactment to give the 
Federal government an agency 
through which to deal with the 
acute labor situation jeopardizing 
recovery is urged by President 
Roosevelt. It has been dragged 
from its pigeon hole in the Sen- 
ate Labor and Education Com- 
mittee suddenly to become a 
“must” on the administration’s 
legislative list. 

Even as a “must,” however, the 
bill is uncertain of being passed 
unless the President comes out | 


publicly in favor of its enactment | 
(C ontinued on Page 22) 





Lower Priced Models 


avors 
‘Code Idea’ for 
Truck Industry 


Detroit, May 25. — Provisions 
that should be included in the 
much - discussed Motor Truck 
Code were out- 
lined today by 
Martin L. Pul- 
cher, president 
of the Federal 
Motor Truck 
Co., who has 
for many 
months been 
active in fur- 
thering the 
“Code idea” for 


the truck in- 

dustry. M. L. Pulcher 
“There is no 

longer any question as to the 

benefit of the Passenger Car 


(Continued on Page 26) 








Detroit, May Close upon 
the heels of dealer meetings held 
simultaneously in 13 key cities 
maintaining regional organization 
offices, Dodge Brothers Corp. 
makes announcement of a com- 
panion line of lower-priced cars 
with which the company’s deal- 
ers will undertake a further en- 
largement of their already ex- 
tensive market. Production of 
the additional models, it is said, 
has already progressed to a point 
where regular shipment schedules 
are being maintained. 

A. vanDerZee, general sales 
manager of Dodge, in explaining 
that the lower-priced Dodges 
have been in preparation for 
some time, states that “the intro- 
duction of the added line comes 
at a time when trade and eco- 
nomic developments give widened 
acceptance to the cars now of- 
fered in combination with new 
and attractive price tags.” 

The new Dodges come on a 
wheelbase of 117 inches, a factor 

___ (Continued on Page 22) 
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World Leaders In Science Gaze . 
Into Future At GM Conclave 


NRA iat Ban 
Decision Faces 


Further Appeal 





(By wire from W catia Bureau) | 


Washington, May 25.—Loser in 
the first and second rounds of its 
battle to force the Federal Gov- | 
ernment to accept Ford Motor 
Co. products, for which it is the 
agent, the Northwest Motor Co. | 
came out fresh today for the 
thir round clash. Undaunted by 
the decision of the District Su- 
preme Court yesterday in which 
Cumptroller General McCarl was | 
upheld in his ruling that Ford | 
products were ineligible for Fed- | 
eral purchase, the Northwest | 
company planned an immediate 
appeal. 


The adverse decision against 
the Ford dealer who filed the two 
suits, R. P. Sabine, Bethesda, Md., 
was interpreted here as one of 


the broadest judicial defenses yet ||| 


made in favor of the NRA. Ren- 
dered by Justice Daniel W. 
O'Donoghue, it declared that 
Henry Ford is “thwarting the 
National Recovery Act and defy- 
ing the government to enforce it 
against him,” and that, in view | 
of this circumstance, Federal | 
agencies cannot be compelled to | 
buy Ford products. 


“The National Recovery Act is 
(Continued on Page 26) 
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Chicago, May 25. ‘ieiaeual 


| things are in store for the world 


of tomorrow. Five hundred out- 
standing leaders in science and 


| industry, each a creative special- 


ist in his own field, tonight pushed 
aside the curtain of the future 
|and beheld a world of better 
things and better’ conditions. 
Unanimously they banished the 
philosophy that the world is fin- 
ished and that progress is a thing 
of the past. 

Meeting in the Hall of Progress 


(Continued on mn Page 6) 








— Sends 
Message to GM 






Chicago, May 25.—The follow- 
ing telegram from President 
Roosevelt was received by Alfred 
P. Sloan jr. and read tonight at 


his General Motors’ “Preview 
into the next Century of Prog- 
ress” dinner: 


(Continued on Page 3) 





Spring Show 
Plan Appeals 
To Dealers 


Detroit, May 25.—Loud applause 
from the entire dealer body for 
the proposals of the National 
Automobile Chamber of Com- 
merce to eliminate the New York 
and Chicago national shows and 
substitute a series of “dealer 
shows” is indicated in the early 
comments on the plan which was 
published in Automotive Daily 
News, Wednesday. While, of ne- 
cessity, the comments received 
to date are too meager to base a 
definite opinion upon, it is sig- 
nificant that not one note of dis- 
approval has been registered. 

Under the plan still being con- 
sidered by the members of the 
Chamber the traditional New 
York and Chicago National Shows 
would be dropped, at least to the 
extent of considering them a8 
national shows. The Spring 
shows which would be _ substi- 
tuted in their place would be con- 
ducted simultaneously in 100 
cities constituting a coast to 
coast chain. Under the plan the 
show week would be designated 
as “Automobile Week” with the 
proposed dates to fall. between 
Feb. 15 and Mar. 1. 

Commentators urge that if this 
change effected new model an- 
nouncements should be timed to 
coincide with Automobile Week 
or as nearly as possible to that 
time. Steps should be taken, it is 
urged, to prevent competing mak- 
ers from trying to beat the gun 
on their competitors. 

Herbert Buckman, manager of 
the Cleveland Automotive Trades 
Assn., wires as follows: “Fine 
idea to hold all automobile shows 
during the same week. It will 
give all cities in the nation the 
advantage of concentrated na- 
tional publicity. The week of 
shows should be timed when all 


(Continued on Page 6) 





Truck Retail Code Shaping Up 
In In NADA; Seek Trade-In Data 


Holiday 


Due to the observance of 
Wednesday, May 30, as a 
legal holiday in many 
states, the mid-week edition | 
of Automotive Daily News | 
for that date will be omit- | 
ted. This is in accordance 
with past policy of ADN 
to omit midweek editions 
when holidays occur on 
Wednesday. 


| 
| 
| 
| 








By WILLIAM C. CALLAHAN 


Detroit, May 25.—Rapid prog- 
ress on the supplementary retail 
truck code of the motor vehicle 
retailing trade is reported from 
the St. Louis headquarters of the 
National Automobile Dealers 
Assn. It is anticipated that a 
new draft will be ready for sub- 
mission to the NRA within the 
very near future. This code is 
considered of paramount impor- 
tance to the automobile dealer 
handling trucks as well as to the 
dealer who trades in new and 
used trucks exclusively. 

Under the present plans the 
(Continued on Page 6) 








Group da 
Rail’s Right to 
Butcher Rates 


Washington, May 25.—The first 
State regulatory commission has 
taken cognizance of the trucking 
industry’s effort to stabilize con- 
ditions in its field through an 
NRA code of fair competition. 

The agency in question is the 
Railroad Commission of Cali- 
fornia. Its position is expressed 


(Continued on Page 3) 
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Chicago _ Prepares For World's Fair Opening 


City Rushes te 


to Finish 


Exhibition Arrangements 


By MEL 

Chicago, May 25.—“We'll be all | 
ready for the opening.” 

Such was the reassuring chorus 
from the generalissimos in charge 
of automotive exhibits today as 
they rushed final preparations 
toward completion for the Cen- 
tury of Progress World’s Fair 
which will make its second an- 
nual bid to the public tomorrow. 

To one making a casual inspec- 


tion of the automotive exhibits, 
including the buildings and the 
grounds surrounding them, that 
promise seemed like a large con- | 
tract, for much appeared still to 
be done in some directions. | 

Still, everything was proceed- | 
ing in swift and orderly manner, | 
with a minimum of confusion and 
a clocklike schedule seemingly | 
dominating the efforts of the 
hundreds of workmen perform- 
ing 57 varieties of labor. 

“All set by six o'clock tonight,” 
said Gardner Cobb at the Gen- 
eral Motors building, and for a 
special reason, perhaps, since the 
big structure and its exhibits will 
be previewed this evening as part 
of the spectacular function at 
which Alfred P. Sloan jr., will 
be host to one of the most not- 
able gatherings of the nation’s 
leaders ever assembled anywhere. 

As a matter of fact, the Chev- 
rolet assembly line was in opera- 
tion yesterday for the edification 
of the company’s officials and the 
press, with advertising manager 
C. P. Fisken and Cobb as hosts. 
The ceremony was followed by a 
trip to the Municipal Airport to 
greet President Sloan who ar- 
rived in the famous new Douglas 
plane, the “City of Chicago,” 
which was formally christened. 
A dinner at the Drake was on the 
evening program. 


‘ Barney’s There 

' Across the street and to the 
south, David French was direct- 
ing activities at the Chrysler 
building and its environs. Barney 
Oldfield is on the scene early with 
a prediction that his motordome 
feature will be even more popular 
than last year, due to the en- 
larged seating capacity where 
spectators may view the dare- 
devil driving feats from new 
bleacher seats. 

To the north, J. A. Small offi- 
ciated as manager of the Ford 
building activities in putting the 
finishing touches on construction 
and the placements of exhibits. 
He had a distinguished visitor 
from the factory in the person 
of W. C. Cowling, sales manager, 
and is expected to be joined to- 
morrow by Edsel Ford. 

Other celebrities due here to- 
morrow for the opening include 
Roy D. Chapin, president of Hud- 
son; Paul G. Hoffman, head of 
Studebaker, and Harvey S. Fire- 
stone jr. 

As a whole, the automotive in- | 
dustry has taken the lead among | 
all exhibitors in the race to be all 
set for the opening, with the re- 
sult that exhibitors in this field 
have their buildings, displays and 
grounds closer to completion than 
others for the influx of visitors. 

Exhibiting upon an even more 
elaborate scale than last year, 
the automotive companies await 
their opportunity to show their 
wares, unfold their dramatic 
methods of presentation and stim- 
ulate buying desires to new 
heights. 

Ford Exhibit New 

While the Ford buildings repre- 
sent the most important new con- 
struction in the automotive sec- 
tion at the south end and, in fact, 
in the entire exposition, countless 
changes will also be unveiled also 
within the General Motors and 
Chrysler buildings; the Travel 
and Transport buildings which 
house other automotive exhibits; 





ADAMS 
animal free circus to be put on 
by Standard Oil. On view also 


will be a second edition of the 
“Wings of A Century,” a pageant 
that was so popular last year. 


As if taking a cue from the 
Chrysler building, the General 
Motors tower and most of the 
structure is finished in white, and 
the Ford building entirely so. 
Even 
building uses considerably more 
white than last year in its color 
scheme. The Nash glass tower 


employs red predominantly in its | 


structural work. 

Among arrivals here yesterday 
was Willis Munro, advertising di- 
rector of Hupp, 
the finishing touches on 
manufacturer’s clever safety dem- 
onstration exhibit. 


In all instances, a previewing 
revealed, the car and accessory 
makers have capitalized ingeni- 


ously upon the features of design 
and style which they have intro- 
duced since a year ago. Aside 
from exhibits of the cars, there 
is more of interest also along edu- 
cational lines. 


Those in charge of the various 
buildings and exhibits view with 
optimism the value they will de- 
rive from being at the big fair. 
Although, as in 1933, their policy 
will be not to exert sales pres- 
sure or even soliciting orders, 


they feel that thousands of sales | 


in Chicago and throughout the 
country will be directly attribu- 
table to their displays at the ex- 
position. In addition, they will 
build up huge prospect lists for 
distribution to dealers in the in- 
terested areas. 


Benefits to City 

In Chicago motor car trade 
circles, a similar vein of enthusi- 
asm obtains. The Chicago Auto- 
mobile Trade Assn. crystallizes 
the situation in the current issue 
of its bulletin, in which it says: 

“Let us not forget that record 
crowds visiting Chicago during 
the Fair this year will mean more 
business and prosperity, and that 
with more money in circulation 
there will be augmented buying 
power to purchase more motor 
cars, trucks and accessories.” 

Meanwhile, the dealer, distrib- 
utor and branch service depart- 
ments have been stepped up in 
personnel and equipment to han- 
dle the requirements of visitors 
who motor to Chicago for the ex- 
position. They expect large gains 
in service volume and believe that 
dealers in other sections will also 
profit through campaigns among 
owners advising them to put their 
cars in shape before setting out 
for the Fair. 


the Travel and Transport | 





who supervised | 
that | 








Prachevs Set House in Order 


Through Checks in NRA Code 


Chrysler Corp. 
Retails 3,661 


Registration Designed to Give Comprehensive Picture 
Of the Industry and Furnish 
Accurate Figures 


Week of May 12 Washington, May 25.—Long attacked in Congress and 
State legislative halls as an unregulated agency of trans- 
portation, the trucking industry today is setting its own 
house in order through a rigorous system of checks and 
controls provided in its NRA code. 

All operators for-hire—some 300,000 of them—during 
the next week will be flocking to registration booths, set 


Detroit, May 25.—A total of 767 
Chrysler cars and 2,894 Plym- 
ouths, 3,661 units in all, were 
reported delivered at retail by the 
Chrysler Sales Corp. dealers for 
the week ending May 12, accord- 
ing to figures released by the 
corporation. 

This represents an increase of 
9.6 per cent over the previous 
week, of 34.8 per cent over the 
corresponding week of last year 
and 75.5 per cent over the corre- 
sponding week of two years ago. 

For the first 19 weeks of 1934, 
including May 12, Chrysler deal- 
ers reported at retail 47,119 units 
(Chrysler and Plymouth com- 
bined). This is an increase of 
70.7 per cent over the correspond- 
ing 19 weeks of last year and is 
85.3 per cent ahead of the corre- 
sponding period of 1932. 


Dealer Reports 
Of Dodge Show 


Continued Gains 


Detroit, a 25.—Retail deliv- 
eries reported by Dodge dealers 
for the week ending May 19 indi- 
cate a steady continuation of the 
buying trend that has marked 
Dodge retail statistics from the 
beginning of the present season, 
factory officials report. 

The week’s deliveries of 5,468 
vehicles brings the retail volume 
recorded for the first 20 weeks of 
1934 to a total of 87,646 deliveries. 
Dealers’ sales during the corre- 
sponding period of 1933 totalled 
41,281 units, so that the gain in 
favor of the present year is 112.3 
per cent. 

An analysis of the 87,646 retail 
sales so far reported by Dodge 
dealers shows that 70,965 of the 
sales were of passenger cars— 
37,216 Dodges and 33,749 Plym- 
ouths. Dodge truck deliveries 
between Jan. 1 and May 19 
amounted to 16,681—an increase 
of 446 per cent over the truck- 
delivery record made in the like 
20 weeks of 1933. 

Dealers’ reports reaching Dodge 
headquarters from all parts of 
the country are decidedly opti- 
mistic in their forecasts of an 
active summer business not un- 
like that of 1933. 





up in every 


county in the Nation, where they are describ- 


ing their business in minutest de-® 


tail as a basis of regulation by 


the various code authorities pre- | 


scribed in the code. 


Registration is the first manda- | 
| B. 


step in effectuation of the 
It was designed to give a 


tory 
code. 


comprehensive picture of the in- | 


dustry, complete and accurate 
figures as to the number of ve- 
hicles operated in the various 
classes of services, number of ve- 
hicles in interstate commerce, the 
tonnage hauled, number of em- 
ployes, wages paid, commodities 
transported, radius of operation 
and other information necessary 
for effective code administration. 


Entirely New 


Nothing like that has ever been 
attempted. The trucking indus- 
try has been, more or less, the 
“x” quantity in transportation. 
Guesses as to its extent—many of 
them bad—and effect on rail 
transportation have been numer- 
ous. The National Code author- 
ity for the industry decided that 
the guessing shall cease and that 
every truck and its use shall be 
pigeonholed; hence, an elaborate 
program of registration. 

When the truck operator regis- 
ters, he is required to pay a fee, 
which is intended to cover the 
cost not only of registration and 
tabulation of the information so 
obtained but also of the adminis- 
tration of the code in other re- 
spects. For instance, prior to 
June 14, he must file with his 
State Code Authority a schedule 
of his minimum rates. The State 
Code Authorities are charged 
with the duty of seeing that the 
operators adhere to such minima, 
which must be above the cost of 
performing the service. 

Curbs Competition 

Under such regulation, the so- 
called “fly-by-night” carrier who 
has been a thorn in the side of 


the legitimate operator, is put 
under leash. Another’ control 
against under-cutting is con- 


tained in the labor provisions of 
the code which provide for a 48- 
hour week and minimum wages 





Ford Building at the Fair 


z 





This year Henry Ford has added his exhibit to those of other car makers at the Chicago Expositio. 





the Firestone unit and the wild 


of Progress. Above is the artist’s conception of how it will look on completion. 








for drivers ranging from 35 to 55 
cents per hour. 

“When a truck operator regis- 
ters his vehicles,” explained Ted 
Rodgers, president of the 
American Trucking Assns., Inc., 
and chairman of the National 
Code Authurity, “he will be en- 
titled to a metal plate insignia 
which he must display on his 
vehicle. 


“Registration is one of the 
means of obtaining compliance 
under the code. It is a plan 
worked out by members of the 
industry in co-operation with the 
National Recovery Administra- 
tion. It should be productive of 
a vast amount of informafion 
hitherto unascertainable about 
this industry. 

“Until such information is ob- 
tained, digested and tabulated, it 
is premature to talk about Fed- 
eral regulation of highway opera- 
tors. In order to regulate an in- 
dustry intelligently, the factors 
in such industry must be known.” 

As a result of the general ad- 
option of the forty-eight hour 
week by the trucking industry, it 
is estimated employment in the 
industry will be increased by 


(Continued on Page 26) 


Group Denies 


Rail’s Right to 
Butcher Rates 


(Continued from Page 1) 


in a decision denying railroads 
the right to reduce rates on 
cement shipments in order to 
meet truck competition. The 
commission, in its decision, made 
the two points that the proposed 
rates would interrupt long estab- 
lished differentials in rates and 
that it felt “the motor truck in- 
dustry should be given the fullest 
opportunity to stabilize its rates 
under the national trucking 
code.” 

Announcing the ruling here, 
Ted V. Rodgers, president of 
American Trucking Assn., Inc., 
declared: 

“It is hoped that other State 
comm’‘ss ons will take judicial 
cognivarce of the trucking code 

‘ with the industry in its 

1p. :o eliminate destructive 

ing between the various 
portation agencies.’ 








ymouth Sales 
Show Gain of 


277 Over 33 


detroit, es 25.— oe re- 
il sales for the week ending 
uy 19 totaled 7,315 cars, which 
27 ner cent above the same 

ex o last year, it was an- 
rounced here today. Sales were 
Iso slightly ahead of the same 
week o: last month. 

Shipments during the week to- 


| taled 10,678 cars, or two per cent 


hove the previous week, and 33 
per cent more than the same 
reek of last year. 





Parts Makers’ Code Price Clause 


Backed By Several Equally S 





Standardized Costing and 
Demanded Among Al 
Stop Practices Me 


Accounting Procedure Is 
I Products Groups to 
nacing to Stability 





(This is the fourteenth of a se 


ries of articles which will appear 


regularly in ADN in which William Ullman looks analytically at 


the codes of fair competition gé¢ 
and trade from the standpoint o 


overning the automobile industry 
f their practical meaning.) 


By WILLIAM ULLMAN 
Washington, May 25.— Last week’s article in this 


series, which dealt with the 
parts and equipment indust 


NRA code of the automotive 
ry, described the basic pro- 


vision of that agreement aimed at the creation of price 
stability within the industry. This provision, it was re- 
lated, does not essay to standardize prices in even the 


most remote fashion. 


It specifies merely that members 


of the industry shall not sell their products at levels 


which represent a loss 
manufacturer on the combined 
functions of producing and sell- 
ing his goods. 

When the code was drafted, its 
authors, who represented the in- 
dustry and the National Recovery 
Administration, realized that this 
provision was not adequate of 


itself to assure the sorely needed | 


stabilization of prices. Accord- 
ingly, they bulwarked it with sev- 
eral others of particular perti- 
nence to the achievement of the 
fundamental object. 


One of the most important of | 


these is that which gives to each 
product group of the industry the 
task of defining costs, a duty set 
forth as follows in the code: 

“Each product group shall 
adopt, not later than 30 days 
after the effective date, a defini- 
tion of cost, methods of costing 
and accounting, and provisions 
for the administration of the 
foregoing prohibition (that of 
selling below cost), subject to the 
approval of the Administrator.” 

In the draft of this provision, 
it was recognized that there 
could be no such thing as price 
stability in the industry so long 
as a common and exact definition 
of producer’s cost was lacking. 
Were each manufacturer allowed 
to follow his own conception, the 
condition whereby the price 
slashing practices of a few were 
allowed to upset the equilibrium 
of the entire industry would be 
perpetuated. 

It is said in Washington, even 
by some of the new deal’s sever- 
est critics, that business never 
willingly will surrender the ad- 
vantage NRA has conferred upon 
it with respect to the medium for 
eliminating the chiseler and the 
cut-throat. It is further said that 
whatever the evils of which in- 
dustry and business have com- 
plained in the new system of eco- 
nomic control, no critic has been 
so narrow as to deny that there 
was partial compensation in this 
form of restraint upon the erst- 
while destroyers. 

The automotive parts and 
equipment industry is no excep- 
tion to this rule of analyzing 
NIRA effects, as, indeed, it has 
small occasion to be considering 
the price stability provisions of 
its own code. 

These, beyond the ones already 
cited, close all avenues to those 
who would, by subterfuge, cir- 
cumvent the prohibition of sell- 
ing below cost. 

It is specified that when a 
member of the industry produces 
more than one line of products, 
“each line shall be considered a 
separate unit for purposes of 
ascertaining costs, and expenses 
of all kinds shall be properly and 
fairly allocated to the several 
lines, without violating the prin- 
ciples laid down in the supple- | 
mental code to be adopted for the 
product group to which such 
member belongs.” 

A multiplicity of products and 
lines thus can give the individual | 
manufacturer no opportunity to | 
juggle his figures into an appar- 
ent conformity with the require- 
ments of the code. They con- 


to the¢ 


the manufacturer is living up to 
code and is in no danger of the 
prosecution which he invites by 
pursuing a 
upset the price structure of the 
whole group. 

It is possible to obtain relaxa- 
tion of these requirements under 
| the code but not under conditions 
| that will jeopardize the industry 
|} as a whole This qualified “out” 
for the hard-pressed individual 
is provided in a clause under the 
trade practice provisions of the 
code which says: 

“Nothing in this code shall be 
interpreted to prevent the sale of 
dropped lines or surplus stock, or 
inventories which must be con- 
verted into cash to meet financial 
needs, at such prices as are ne- 
cessary to move such merchan- 
dise, provided that all such stocks 
are first reported to the proper 
products groups and by them in 
turn to all divisions whose groups 
may be affected by such action.” 

In addition to requiring him to 
deal with his fellow manufacturer 
on an equal basis with regard to 
price, the code denies the mem- 
ber of the industry an opportun- 
ity to advance himself at the 
expense of competitors by other 
time-worn, if not time-honored, 
customs which once were a part 
of every trade and industry. 

His goods must be sold on their 
own merits as to quality and 
price and conformity to the spe- 
cified pattern, the code says in a 
trade practice clause which 
reads: 

“The defamation of competitors 
by imputing to them dishonor- 
able conduct, inability to perform 
contracts, questionable credit 
standing, or by other misrepre- 
sentations to mislead and deceive 
purchasers or prospective pur- 
chasers is unfair competition.” 

Broadly, the code of the parts 
and equipment industry, one with 
some 24,000,000 customers, essays 
to establish an equilibrium that 
was seriously lacking under the 
old system. 

(The fifteenth article of this 
series will appear in ADN, Sat- 
urday, June 2.) 





Pontiac Patrols 500-Mile Race 





form, or they do not. If they do, 


policy that tends to} 
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President Sends 
Message to GM 
Chicago Meet 


(Continued from Page 1) 

“IT greatly appreciate your 
thoughtfulness in sending me the 
telegram in explanation of the 
dinner conference you tender 
Friday evening to some 300 lead- 
ers in industry and science gath- 


ered to discuss previews of in- 
dustrial progress. I thank you 
too for sending me the results 
of the extensive poll of leaders 


in industry and science and their 
expression of confidence and 
ability to evolve new enterprises 
and create more jobs for more 
people. 

“Your reports are heartening to 
us who are concerned with gov- 
ernment and who are as inter- 
ested as you men of industry, in 
revivifying national recovery. 

“T assure you the Federal gov- 
ernment will continue its efforts 
to stimulate employment, in- 
crease American values and 
bring about progressively higher 
standards of living. As I have 
said before, private business can 
and must help. The Nation will 
remember those who are helping. 
It also will remember those who 
believe that our progress in this 
world is finished and who make 
no constructive contribution in 
the present emergency. I count 
with confidence on the loyalty 
and support of the nation’s in- 
dustrial leaders. Your meeting 
in Chicago on the eve of the re- 
opening of a Century of Progress 
presages, I hope, a united and 
national forward movement. I 
wish I could be with you.” 

“Franklin D. Roosevelt.” 


Dominion Gets Proposal 


To Drop Combines Act 

Montreal, May 25.—Wiping out 
of the Combines Investigation 
Act, to be replaced by legislation 
giving the Dominion Government 
power to regulate trade and com- 
merce, was proposed before the 
Parliamentary price spread probe 
in Ottawa. The suggestion was 
made by C. H. Carlisle, president 
of the Goodyear Tire and Rubber 
Co. 

The principal object of the 
Combines Act was to safeguard 
the public against unwarranted 
or unfair prices. This safe- 
guard, to which the public was 
entitled, should be brought about 
in a more constructive way, the 
rubber company head stated. 


Plan to Rebuild 
Elmira, N. Y., May 25.—John 
D. Ward Foundry Co., plans to 
rebuild its casting plant in Maple 
Ave., here, recently destroyed by 

fire with a loss of $30,000. 
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Fight Rate Cutting Drive 
To Frustrate Truck Code 





Washington, May 25.—Co-equal 


| in its importance with the task of 


getting the trucking industry’s 
code into efficient operation, is 
the necessity of the code author- 
ity for the industry to devote a 
large share of its energies to a 
defense against cut-throat rate 
competition on the part of the 
railroads. On a front that is 
nation-wide, the code authority 
and the American Trucking Assn, 
Inc., are pushing a campaign of 
resistance to rate slashing which 
slashing has the earmarks of a 
nefarious drive to frustrate oper- 
ation of the code. 

In the draft of its code, the 
trucking industry definitely es- 
sayed the solution of the mani- 
fold problems growing out of a 
chaotic rate structure. Before 
State public service commissions 
and the Interstate Commerce 
Commission, leaders of the group 
today are pleading for an oppor- 
tunity to test out this solution. 
Such a test, they declare, is im- 
possible unless some state of 
equilibrium is attained and main- 
tained with reference to railroad 
rates throughout the country. 


Code Demands 

The positive fashion in which 
the code approaches the rate evil 
heretofore existent in the truck- 
ing industry is apparent in its 
requirements with reference to 
all “for-hire” operators. The code 
demands: 

That they shall file with the 
appropriate code authority sched- 
ules of minima for rates and 
tariffs covering all operations; 

That they shall not perform 
any service not covered by such 
field schedules; 

That they shall not charge, col- 
lect or demand less than the 
minima provided in such sched- 
ules; 

That rates and tariffs shall be 
sufficient to meet the cost of 
service performed; except such 
lesser rates as may be approved 
by the appropriate code author- 
ity permitting such “for-hire” 
operators to meet the rates and 
tariffs of a competitor outside 
the industry. 

Exceptions Cited 

In its fight against proposals to 
reduce railroad rates which it be- 
lieves to have the single objective 
of destroying truck competition, 
the code authority says with ref- 
erence to the last-mentioned pro- 
vision: 

“The exception, permitting 
lesser rates than those sufficient 
to meet the cost of service, was 
specifically included in the code 
as necessary to meet the de- 
moralizing effect of the campaign 
of the rail carriers in establish- 
ing rates ‘to meet truck compe- 
tition.’” 

It is the contention of the code 
authority that competitive rate 
evils rapidly are being eliminated 
today in the trucking industry 





It takes a diversified staff to run the 500-mile race at Indianapolis, Memorial Day. The official AAA 
patrol car for the race will be a Pontiac cabriolet 
rounds on race day, checking on the members of Eddie Edenburn’s staff. 

D. L. Bennett, technical representative of the AAA. 


. .» You'll hear its siren scream as it makes the 


The car will be in charge of 











itself. This circumstance, which 
it is claimed is being ignored by 
the railroads, is a necessary pre- 
lude to reaching a competitive 
understanding with the steam 
With reference to such 


carriers. 
an understanding, the trucking 
industry’s leaders regard it as 


indispensable to the salvation of 
their own and railroad enter- 
prise, and extremely vital to the 
public welfare. 


Minimum Rate Basis 

Another point which the rail- 
roads are charged with ignoring 
is that minimum rates being set 
up under the trucking code find 
their basis in existing railroad 
freight levels. A recent analysis 
of this situation resulted in the 
following formal citations in a 
report by the trucking code 
authority: 

“As an example of the progress 
made toward ‘putting a bottom’ 
to truck rates, there may be sug- 
gested the progress toward stabil- 
ization of truck rates that has 
come to knowledge within the 
short period that opportunity for 
filing rates, as provided under 
the code, has been available and 
as showing the trend, particular- 
ly in Official Territory. (Official 
Territory, industrial America that 
is located between the Mississipp! 
River and Atlantic Ocean and 
north of the Ohio River is the 
locale of the stiffest rate fight 
now being conducted between 
rail and highway carriers.) 

“Schedules applicable interstate 
and intrastate in Mississippi like- 
wise show a relationship to exist- 
ing rail rates and classifications.” 


Place Blame on Rails 

The code authority of the truck- 
ing industry takes the emphatic 
and unqualified position that the 
railroads are entirely responsible 
for difficulties encountered in 
stabilizing highway freight rates 
at levels comparable with those 
of the steam carriers. If, as a 
result, competition between them 
must be continued on a present 
basis, both agencies stand to lose 
—and, trucking industry leaders 
add, so does the public. 

In its every appearance before 
an official agency dealing with 
rail rate cut pleas, the trucking 
code authority has suggested an 
immediate end to rate wars. It 
feels that the time is ripe for a 
round-table discussion of the en- 
tire subject with the object of 
reaching an _ intelligent under- 
standing and one that recognizes 
the public interest. 

Until such time as that solution 
is possible, the code authority is 
going on with its fight. 


Rubber Sales Double 


Omaha, Neb., May 25.—S._ B. 
Robertson, of Akron, O., vice- 
president in charge of sales and 
production for the B. F. Goodrich 
Rubber Co., declared while in 
Omaha last week that “the pick- 
up in the automotive industry, 
with more people employed and 
more money to spend, has been 
a big help to the rubber manu- 
facturers, while greater indus- 
trial activity also has increased 
the demand for _ mechanical 
goods such as_ belting, rubber 
hose and packing.” Robertson 
further stated that sales in the 
rubber industry for the first 
quarter of 1934 showed an in- 
crease of 100 per cent over the 
same period last year. 


$145,000 Fire Loss 
Lackawanna, N. Y., May 25 
Fire yesterday destroyed the one- 
story plant and most of the equip- 
ment of the Spring Perch Co., 
manufacturer of automobile 
springs and kindred equipment, 
in Hamburg Turnpike here, with 
a loss of $145,000. Plans for re- 
building are under consideration. 
The company was working full 
time with 125 employes. 











Automotibe Daily News 


The Trade Newspaper of the Industry 
Published every Wednesday and Saturday at 
DETROIT, U. S. A. 

Sixth Floor, New Center Building 
Telephone Trinity 2-3500 


GEORGE M. SLOCUM, Publisher 
B. B. Crighton, Business Manager; Wm. C. Callahan, Managing Editor; Ray C. Blackwell, 
Advertising Manager; Edward Kruspak, Eastern Advertising Manager; Willard 
Cotton, Western Advertising Manager; J. C. Weed, Michigan Representative; 

M. H. McCallum, Special Representative; William Ogg FitzGerald, 

Art Director. 


RESIDENT CORRESPONDENTS 

Charles M. Sievert, New York; C. J. Alexander, Wall Street Correspondent; Mel Adams, 
H Chicago; William Ullman, Washington, D. C.; John C. Wetmore, Los Angeles; A. L. 

James, Akron; K. H. Lansing, Philadelphia; D. M. Trepp, Seattle; B. C. Reber, San 
| Antonio; C. M. Zeff, Kenosha; C. Joyce, Toronto; Ira Alexander, Denver; R. H. Brown, 
| Birmingham; J. H. Reed, Atlanta; Arthur Buck, Indianapolis; A. W. Williams, Louisville; 

George Smedal, Minneapolis; James R. Lowell, Lincoln, Neb.; C. B. Barr, Bridgeport, 
E. R. Tuttle, Des Moines, Iowa; F. L. W. Bennett, Salt Lake City, Utah; 
W. T. N. B., Milwaukee, Wis.; Roy Carmichael, Montreal, Canada; 

E. J. Nally, Toledo, Ohio 


Subscription: ONE YEAR $6, TWO YEARS $10, for United States and Canada, 
also Mexico, Cuba and Panama. To other countries, one year $9.00. Single 
copies 10c. Advertising Rates: See Standard Rate and Data, or write for rate card. 





CHRIS SINSABAUGH, Editor 


Conn.; 


Entered as second-class matter Post Office, Detroit, under Act of March 3, 1870. 


One sacred pledge we make our friends here and 
now. This publication, God willing and so long as it 
is in our charge, will never champion the cause of any 
individual or any corporation which is not for the best 
interests of the automotive industry as a whole. Nor 
will its columns be used to spread gossip or inflame 
prejudice. It will confine itself to the up-building of 
the industry it is pledged to serve, wholly through the 
dissemination of NEWS which is timely, authentic and of value. 
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How About Spring Shows? 

M ANUFACTURERS, through the National Automobile 

Chamber of Commerce, are considering a plan for 
scrapping the two National automobile shows at Chicago 
and New York and substituting in their place a series of 
local shows to be held simultaneously in approximately 
100 cities throughout the country. The plan contem- 
plates holding these exhibits late in February or early in 
March. 

The proposal is a sharp departure from merchandising 
methods of the past and should be given careful consider- 
ation by dealers as a whole. It is logical to assume that 
new model announcements under the new plan would be 
delayed until the spring showings rather than made dur- 
ing December and January, as has been the practice for 
the past few years. If this is the case, there is a likeli- 
hood of seriously stagnating sales during the winter 
months with the public awaiting the spring announce- 
ments. While we do not feel that in the long run this 
would actually cut down the volume for the year, it might 
tend to accentuate buying during the spring and summer 
months to an even greater degree than is the case today. 

The plan to establish “dealer shows’ in place of the 
National shows would be a great convenience to the 
dealer and would obviate the necessity for duplication of 
National shows in the local shows held at a later date. 
We invite your opinions on this proposal, and we feel that 
the NACC would welcome an expression of opinions on 
this proposed important change in the present merchan- 
dising methods. 

Trucks Lead the Way 

ALES of commercial car vehicles in the United States 
during the first quarter this year show and aggregate 
gain of 159 per cent over the same period a year ago. The 
greatest gains, ranging as high as 314 per cent in the 
middle west, were shown in the agricultural sections. This 
unquestionably reflects the improved financial position of 
the farmer since the advent of the AAA. The East, which 
made the poorest showing, was none the less 100 per cent 
above last year. Reports from various sections indicate 
that the sales have shown no abatement during April and 
May and the outlook for the future is most encouraging. 

Truly, this is a truck year. Any dealer who prides him- 
self upon being a merchant of automotive transportation 
would do well to look into the possibilities of a supple- 
mentary truck line if he has not already done so. 





Truck Dealers Lend a Hand 


ITHIN a short time a draft on the supplementary 

code for the Motor Vehicle Retailing Code covering 
commercial car transactions will be ready for submission 
to the NRA for approval. This code is now being worked 
out in St. Louis by the National Automobile Dealers 
Association. Since every truck dealer in the United States 
will be governed by this code, if and when it receives the 
sanction of the NRA, it behooves every dealer interested 
in his own welfare to take an active part in its 
preparation. 

Many dealers now handling motor trucks are now mem- 
bers of the NADA. Membership, while not mandatory, 
will be extremely helpful to truck dealers when the new 
code becomes effective. We have no axe to grind for the 
NADA, but we do feel that the truck dealer’s best interest 
can be served now by signing up in this association and 
taking an active part in the formation of the truck retail- 
ing code. 









4 AUTOMOTIVE DAILY NEWS, SATURDAY, MAY 26, 1934 










FREE 


ALL RIGHT, Bos, 
(M READY To Do 
THe PICTURE BUT 


| NEED YOUR } 


[DEAS _- 
= 


AIR 


By Cliff Knoble 





MBARRASSING moments. 

Bawling out the factory for 
not shipping more cars. Being 
unable to lift the draft when they 
arrive. 


aS) 





* % * 


A man can prepare himself 
for trading in his old car by re- 
calling how he bragged about it 
when he couldn’t afford a new 
one. 

* * * 

Life’s jolliest moment — when 
the fellow who repaired your 
automobile can’t get his own car 


started. 
* BS * 

“Drive it only five miles. That’s 
all we ask,” says Chevrolet. Yeah 
but my gosh! is that all the cus- 
tomer can expect? 

* * * 


A DEALER seldom feels so 
snooty over his year’s sales rec- 
ord when he learns the quota al- 
lotted him for the year following 


* * * 


DAFFY DEFINITION 


JAIL: The destination of the 
fellow who wasn’t going any place 
in particular but was in a terrific 
hurry to get there. 


* cod * 


Many a repairman has been 
obliged to overhaul a car, when 
his every instinct inclined him to 
overhaul the owner. 

* * * 
Tax Fax 

One out of every six persons in 
the United States is directly or 
indirectly on the governmental 
payroll. 

* cad * 

You can’t keep a good 

down-hearted. 


* * ok 


THE CURRENT RED CROWN 
POSTER pictures an_ ostrich 
streaking through the wording, 
“I got live Power.” Live Power 
or no Live Power, we can tell 
‘em right now that no owner is 
going to be interested in a fuel 
that causes the tail feathers to 
fly out in any such fashion as 
that. 


man 


* * * 


No one ever heard of a good 
salesman being too proud to com- 
mercialize his art. 

* * * 


Nominations for the Most Useless 
Thing in the World 

“A horn on a_ pedestrian.” 
John Jumpalot. 

* * &* 

THE PRINCIPAL ACTIVITY 
of the fellow who does his own 
repair work appears to be telling 
what he intends to do when he 
gets around to it. 

cS + * 


It takes a small town boy to 
appreciate the city at its true 
worth. As soon as he makes 
enough money, he goes back to 
the small town. 

* Eo a 
QUEER QUERIES 

Dear CK: I have a Ford and I 
only git nineteen miles per gal- 
lon. My nabor has a Shevrolay 
and he gits twenty-fore and a 
nother nabor gits twenty-ate with 
his Plimuth. I cant by no nu 
car so what kin I du to git more 
mileage.—Seryus Sam. 

Dear Sam: Buying a new car 
would be a waste of money, Sam 
You’re competition is too good 
for you. If you’re determined to 
beat ’em, you'll have to get a 
bicycle—or mix imagination with 
your gas. 


Headline in ADN: 
“2,233,318 Tourists 
Enter Canada in 1933” 
Mebbe so, mebbe so. But we're 
willing to bet the record shows 
a pretty fair drop when this 
year’s report is made public. 
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Will They Get Together? 


In This 


Corner 


The views expressed in this column are those of our readers 


and do not necessarily coincide with those of the editors. 


are invited to use 


Anonymous contributions will not be accepted but 


be observed upon request. 





Surprised 

I have before me the Automo- 
tive Daily News, Wednesday, 
May 9, and I am very much sur- 
prised at the editorial carried in 
this issue. 

After reading this editorial it 
appears to the writer that you 
must have some one employed by 
one of the larger automobile 
manufacturers on your editorial 
staff for the purpose of writing 
editorials, in which it is very 
plainly seen that propaganda in 
favor of car manufacturers and 
against the independent garage- 
man and service station is being 
promulgated. 

I am rather surprised at the 
unfair stand taken by your pa- 


per in this connection. It cer- 
tainly must be evident to you 
that there is enough unfair 


method being employed by the 
car manufacturers at the present 
time for the purpose of injuring 
the independent interests and 
giving the car manufacturers a 
monopoly in this field, without 
the assistance of a paper with as 
wide a circulation as yours. 

You should bear in mind that 
many subscribers to your paper 
are amongst the class that are 
being injured by such editorials. 
Certainly it would be almost im- 
possible to carry on this business 
without the aid of independent 
stations, and independent job- 
bers, and we hope that some kind 
of a justification can be made for 
this type of editorial. 

I do not desire to get 
lengthy controversy as 
merits of independent 
tion, and this should not be 
necessary with men who are 
supposed to be fully acquainted 
with the automotive business. I 
wish to state, however, that car 
manufacturers themselves would 
find it very difficult to keep the 
public satisfied if it were not for 
the services rendered by the in- 


into a 
to the 
distribu- 


dependent garage and jobbers 
who help to keep cars rolling and 
keep the public automotively 





Readers 


this space for voicing their opinions or ideas. 


confidence will 


minded.—H. M. Wallfly, E. S. 
Youse Company, Inc., Reading, 
Pa. 


Safety 

Now that summer is_ here 
again, I would like to see some- 
thing in ADN about the necessity 
for everlastingly keeping after 
the subject of safe and sane driv- 
ing. All these new cars are 
equipped with motors capable of 
driving them at tremendous rates 
of speed. 


The manufacturers have done 
their part in supplying the cars 
with safety devices—now it’s a 
question of obtaining widespread 
general use of them.—J. P. D., 
Cincinnati, O. 


“= WOrd in 


edgewise” 


By the Publisher 





San Francisco, May 25 


DRIVING UP through Central 
California via Bakersfield, Fresno 
and Yosemite the unfamiliar dry 
heat of the valley makes you 
reach for your handkerchief to 
mop the brow but you find no 
perspiration there. This same heat 
coupled with cool nights and irri- 
gation makes a literal land of 
milk and honey. Two and three 
crops from the same soil in a 
single year are common. The 
vineyards seem to sense the new 
prosperity repeal has’ brought 
and are laden with maturing 
grapes and where do they send 
these melons which are _ sold 
along the roads here for a song? 
Never have I tasted such fruit! 
The cantaloupes, too large for a 
this year’s Easter bonnet, spoon 
out like warm butter; the water- 
melons are the color of good Port 
wine, and speaking of local wines, 
they are offered in the chain 
stores here for 60 cents a gallon. 
About the best argument you 


(Continued on Page 19) 
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(Continued from Page 1) 


marketing rules now in effect for 
passenger car dealers will become 
effective also for dealers handling 
all types of commercial vehicles. 
The greatest problem with which 
the code authorities are faced is 
that of determining an accurate 
and equitable method of arriving 
at used truck values for turn-in 
purposes. Truck dealers through- 
out the country can render an 
invaluable service to the NADA 
and also to themselves by co- 
operating fully with the commit- 
tee in St. Louis now seeking in- 
formation on the experience of 
truck dealers in the past. Ques- 
tionnaires already have been for- 
warded to a list of truck dealers 
asking for additional information 
and volunteer information and 
suggestions will be welcomed. 


, Presents Fundamentals 

The Truck code presents fun- 
damental problems differing in 
many respects from the present 
‘passenger car code. While the 
great volume of truck business is 
handled through the dealers who 
also sell passenger cars, there are 
many truck manufacturers who 
also have direct factory or branch 
outlets. 


This is particularly true | 


in the heavy truck field, the re- | 


sult being that these manufac- 
turers are in the dual position of 
being both manufacturers and 
retailers. As retailers they have 
a definite stake in the proposed 
supplementary truck code. While 
the unit volume in this field is 
small, the dollar volume reaches 
a large part of the total business. 

In a truck retailing code it 
seems absolutely essential that 
careful consideration be given to 
the problem of providing a work- 


able scale of allowances for spe- | 


cial equipment such as winches, 
hoists, dump bodies and other 
combinations which are to all 
intents and purposes integral 
parts of the unit as a whole. 
Also in determining allowance 
values the question arises as 
what shall be the procedure in 


cases where tractor units and | 


semi-trailers are to be turned in 
as a truck unit. All these prob- 
lems would be greatly simplified 
through a co-operative effort on 
the part of truck dealers to pro- 
vide the NADA with outlines of 
their past experience. 
Survey in Progress 

At the recent meeting of the 
NACC group and NADA officials, 
under the chairmanship of Presi- 
dent Vesper, the entire problem 
was thoroughly discussed and 
thrashed out. The suggested 
changes and modifications in the 
proposed code and methods of 
administration were _ tentatively 


approved. It was generally con- 
ceded that the only practical 
method of determining allow- 


ances on used commercial ve- 
hicles was on a depreciation scale 
basis. Whether this could be 
worked out on a basis of one 
scale applicable to all trucks was 
uncertain, and in order to obtain 
definite information on this score, 
NADA is now gathering figures 
covering sales of used commer- 
cial vehicles from its dealers. 
The manufacturers are also co- 
operating by supplying complete 
data covering sales of used trucks 
made through their branch out- 
lets. 
To Submit Figures 

As rapidly as these figures are 
received, NADA will break them 
down into their proper classifica- 
tions, and submit either one or 
two depreciation charts as these 
sales reports indicate are neces- 
sary to meet the needs of the 
truck business. 

At this meeting it was also de- 
termined that a complete catalog 
of all commercial vehicles, includ- 
ing all major body types and cer- 
tain standard and special equip- 
ment, commonly used in commer- 
cial activities, would be neces- 
sary. NADA is to prepare costs 
on such a catalog or manual, 
which will be prepared by them 
with the co-operation of the truck 








manufacturers, who will under- 
write its cost on a pro-rata basis. 

It is planned to make this man- 
ual available to dealers on a cost 
basis. Such a catalog, it is esti- 
mated, would have to be issued 
once a year, 

It was also the concensus of 
opinion that all trucks, regardless 
of capacity, should be included 
in the truck supplementary code. 
This would mean removing com- 
mercial vehicles up to % ton ca- 
pacity from the present Official 
Used Car Guide. 

It is also proposed to place 
truck dealers under the same fair 
trade practice and marketing 
rules as provided in the present 
code, making such modifications 
or revisions as appear advisable 
to meet the needs of the truck 
group. The only exception will 
be in the Used Car section, where 
a distinction will be necessary in 
view of the entirely different 
problems which truck merchan- 
dising presents. 


Spring Show 
Plan Appeals 
To Car Dealers 


(Continued from Page 1) 
models are ready and_ there 
should be no considerable separa- 
tion between the general intro- 
duction of new models and the 
holding of shows.” 


Harry TT. Gardner, Cincinnati 
Automobile Dealers’ Assn., wires 
as follows: 

Likes February 

“February shows would permit 
each city to have a complete line 
of cars in time. 
a 
The simultaneous exhibitions is | 
an exceptionally good idea except | 
for one reason, there could be no | 
routing of special displays, there- | 
fore only few shows would bene- 
fit. There must be assurance 
from NACC that their members 
will not try to beat the barrier. 
All displays to be confined to the 


| automobile show proper.” 


Lewis G. Stapley, manager Em- 
pire State Automobile Merchants 
Assn., states: 

“I have not had a chance to 
get a consensus from the various 
dealers throughout New York 
State. Nevertheless, my personal 
opinion is that the plan as out- 
lined would have the approval of 
the dealers. 

“T believe that if all the shows 
throughout the country should be | 
held during the same week in| 
the various cities, and all new| 
models as far as possible be an- | 
nounced for the first time during | 
that week that this would place | 
the automobile show back on the | 
basis where it really belongs; it | 
would create an interest that our 
local shows under present condi- 
tions cannot meet.” 


Increased Publicity 

H. H. Shuart, manager, Detroit 
Automobile Show, says: “In re- 
gard to the plan proposed by the 
N. A. C. C. for establishing a 
national ‘automobile 
shows being conducted simulta- 
neously in the key points of the 
United States, I have 
many years that there 


is much 


in favor of such a program. The | 
great national publicity which | 
would attach to such a plan 


would make every man, woman 


and child in the country ‘automo- | 


bile conscious’ at the very outset 


of the spring selling season. This | 


publicity would reach out into 
territory which today is not| 
affected by the show stimulant | 
which is administered in the 


larger centers. 


“Of course the fact that fifty | 


to a hundred exhibits would have 
to be in operation at one time is 
the stumbling block from the 
manufacturers’ 


February is far | 
better month than January. | 


| measures against which the auto- | 


| President is regarded as follow- 


week,’ with | 


felt for | 
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Retailing Code for Trucks 
Ready for Approval Soon 


ules are adopted it would. be im- 
possible to carry out such a plan. 
In so far as dealers are con- 
cerned, it matters little whether 
the shows in other cities are run- 
ning at the same time as their 
local show, for from their stand- 
point these annual exhibits have 
always been considered only as 
an impetus to business in their 
localities or territories. 

“T believe the success or failure 
of such a plan hinges entirely 
upon the ability of the manufac- 
turers to so arrange their pro- 
duction schedules as to make it 
workable and from past perform- 
ance, I should say that it is very 
doubtful whether or not this 
could be accomplished, for we all 
know of the difficulty with which 
show cars have been prepared in 
time for the New York show and 
the juggling methods employed 
to make cars available for the 


(Continued on Page 25) 


Legislators Bury 
Double Threats 
To Car Industry 


Washington, May 25.—Unoffici- 
ally, Washington has buried two 
legislative proposals which have 
been causing grave fears in the 
automotive and other industries 
for several months. The two are 
the Wagner-Lewis unemployment 
insurance bill and the measure 
sponsored by Rep. William B. 
Connery, Democrat of Massachu- 
setts, for establishment of a 30- 
hour week. 





The obsequies find their reason | 
in the intention of President 
Roosevelt soon to present to the 
Congress a message dealing with 
the whole broad subject of social 
legislation. In this message, the 
President is expected to group 
the subjects of unemployment in- 
surance, a fixed minimum work- | 
week and a host of others with 
the suggestion that a thorough 
study of them be made between 
now and next January. On the 
results of this inquiry, conducted 
by Congress with the aid of qual- 
ified experts in the affected fields, 
will be built a broad bill of 
social-economic reform which 
will be presented for action when 
Congress reconvenes Jan. 3. 

In view of the announced in- 
tention of the White House so 
to act, it is thought extremely 
unlikely that either of the two 


motive industry has voiced its op- 
position will receive action be- 
tween now and adjournment, set 
for June 5. 

In proposing the study, the 
ing the procedure designed least 
to upset the present trend toward 
recovery. It will check the wave 
of what many critics have called 
crippling experimental legislation 
without slamming the door in the 
faces of those who believe that 
drastic social and economic re- 
forms still remain to be achieved 
before enduring prosperity is pos- 
sible. 














Leaders in Science Gaze 
Into Future at Conclave 


(Continued from Page 1) 


in the General Motors Building, 
Century of Progress Exposition, 
for a “Preview of Industrial 
Progress in the Next Century,” at 
the invitation of Alfred P. Sloan 
jr., president of General Motors 
Corp., they foresaw the twenty- 
first century as the “Coming of 
Age Century” of mankind. 

Sloan said he had called the 
meeting because of concern with 
the thinking of men who believe 
that progress has ceased, that we 
must live by dividing up available 
jobs, and accept a lower standard 
of living. He expressed the view 
that the amount of work can be 
expanded continually, and that 
progressively higher standards of 
living can be developed’ by 
broadening the activities of in- 
dustry by the developments of 
science and industrial research. 

Kettering Talks 

Charles F. Kettering, vice-presi- 
dent of General Motors Corp., in 
charge of research, the first 
speaker, said: 

“Tt is my impression that we 
are on the eve of things of an 
entirely different nature. It is 
not what we know that is so im- 
portant. It is what we do not 
know. Most of what we know 
can be found in libraries, in the 
minds of people, and in processes 


| as they exist today. But, we have 


no conception of what a small 
percentage this is to what there 
is yet to know. 

In the field of medicine Dr. C. 
H. Mayo and Dr. W. J. Mayo of 
Mayo Clinic; Dr. Raymond Pearl, 
professor of biology at Johns Hop- 
kins University, and Dr. Morris 
Fishbein, editor of the Journal of 


the American Medical Assn., 
agreed in a forecast of longevity 
as a result of laboratory re- 


search. Dr. Fishbein and the two 
doctors Mayo predicted that the 
normal life span will soon be 70 
years. 

Changes to Come 

Dr. Raymond Pearl, professor 
of biology at Johns Hopkins Uni- 
versity, announced that biologists 
are on the threshold of advances 
that will change mankind’s whole 
outlook. 

In the food group, Charles S. 
Ash, director of research for the 
California Packing Corp., G. W. 
Swift, president of Swift & Co., 
and T. G. Lee, president of Ar- 
mour & Co., discussed the vita- 
min-containing foods which sci- 
entists expect to prolong human 
life. Ash visualizes non-metallic, 
transparent, and nonbreakable 
containers for foods as a devel- 
opment of the near future. 

Ready Built Houses 

Harvey Wiley Corbett, archi- 
tect, led the discussion of home- 
building with the statement that 
the simplest motor car, built the 
way houses are built, would cost 
$50,000 and probably would not 
run, 

“Why not build a house the 
way you do a motor car?” Cor- 
bett demanded. “The home of 











the immediate future in contrast 
with the house of the present will 
be what this year’s latest model 
motor car is to the horse and 
buggy of forty years ago.” 

William R. Seigle, chairman of 
the Johns-Manville Corp., said 
office buildings of the future 
will be constructed as empty 
shells, with floors, ceilings and 
walls ready to be inserted accord- 
ing to the tenant’s needs. 

L. R, Smith, president of A. O. 
Smith Corp., declared that re- 
search in housing materials will 
soon develop houses completely 
equipped and furnished to sell 
for $2,000, including the land. 

In a communications sympo- 
sium, Merlin H. Aylesworth, 
president of the National Broad- 
casting Co., spoke with enthusi- 
asm of the prospects for fac- 
simile radio and television. “I 
believe the day will come when 
you will turn on the facsimile re- 
ceiver when retiring, and in the 
morning the paper tape will tell 
the story of what flashed through 
the sky while you slumbered,” 
said Aylesworth. 

David Sarnoff, president of Ra- 
dio Corp. of America, sent a 
statement in general agreement 
with Aylesworth’s predictions. 


Since 1876 

F. B. Jewett, vice-president of 
the American Telephone and 
Telegraph Co., and president of 
the Bell Telephone Laboratories, 
pointed out that substantially all 
the facilities of electrical com- 
munication have been developed 
since the centennial exposition of 
1876. 

Noted Figures 

Glenn Frank, president of the 
University of Wisconsin, and 
Professor Walter H. Pitkin of 
Columbia University, New York, 
were spokesmen for educators. 
Doctors Ray Lyman Wilbur, 
president of Stanford University, 


Joseph S. Ames, president of 
Johns Hopkins, Willard E. 
Hotchkiss, president of Armour 


Institute of Technology, Walter 
Dill Scott, president of North- 
western University, Harry Wood- 
burn Chase, chancellor of New 
York University, and Deans Ar- 
thur M. Greene jr., Dexter S. 
Kimball, R. L. Sackett, E. A. 
Hitchcock, H. V. Carpenter and 
A. A. Potter of the Engineering 
Colleges at Princeton, Cornell, 
Penn State, Ohio State, Washing- 
ton State and Purdue _ respec- 
tively, sent statements of their 
views, as did Doctor Robert A. 
Millikan, chairman of the execu- 
tive council at California Insti- 
tute of Technology, E. R. Weid- 
lein, director of Mellon Institute, 
Thomas S. Gates, president of the 
University of Pennsylvania, C. R. 
Richards, president of Lehigh, 
Thomas S. Baker, president of 
Carnegie Institute, Park R. 
Kolbe, president of Drexel Insti- 
tute, and Dean R. R. Fernald, of 
Towne Scientific School at the 
University of Pennsylvania. 


Hauls Poisonous But Valuable Loads 





Tetra ethyl lead, worth $10 a gallon and highly poisonous, is the load commonly carried by this Mack 


standpoint and_/ tractor trailer outfit recently placed in operation by P. E. Kramme, hauling contractor, of Monroe- 
unless new manufacturing sched-| ville, N. J. The value of each load totals up to $9,000, which is a tidy little sum in anybody’s money, 
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the unblindfolded test , 


~ 


Weve put the Nash 1933 New York City sales 
under the microscope. So you can read the slides for 
yourself—— 

See those thin, lonesome dots in the left top slide? 
They represent the best districts—families with average 
expenditures exceeding $9,000. These buyers give Nash 
its poorest sales—only 1.6% of New York City’s total. 

See the seven sparse dots on the slide representing the 
$6,000-$8,999 districts? They give 7.3% of the sales. 

But now look! Examine the slide with seventy-seven 
dots, closely packed, concentrated—the middle-incomed 
market in the $1,800-$4,499 districts where Nash gets 
77.5% of its sales! ‘The middle-incomed buy most Nash 
cars, even the most expensive models. In 1933, these 
districts took 81.4% of Nash Big Sixes, 76.1% of Nash 
Standard and Special Eights, 74.7% of Nash Advanced 
Eights, and 61.4% of Nash Ambassador Eights. 

These districts are the biggest market for any auto- 
mobile for volume, high sales, profit! These districts are 
where most automobile advertising should be going—to 
reach the customers who buy most of the cars. Is your 
advertising allocated to your best market? 


It is, if it’s in The News! 


News distribution is just about perfect for Nash 
advertising. 
The News gives the densest concentration where 
most sales are made. 
It does a majority selling job, among majority 
customers. 
It matches high sales with high coverage. 
And only The News covers the New York automobile 
market so ¢ losely, SO thoroughly. 


And The News has the lowest advertising cost, now 


N E W S at an all-time minimum—which can't last forever! 
More effort in The News will give you mayimum 
NEW YORK'S PICTURE NEWSPAPER action in this market—maximum value and maximum 


220 EAST FORTY-SECOND ST., NEW YORK results. 
Tribune Tower, Chicago « Kohl Bldg., San Francisco Want better business in New York—in 1934? 
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Quarterly Truck Figures 
159%, Over 1933 Quarter 








¥ 7 = 

Geog ‘aphical Analysis 
Unit 
Gain 
3095 
7556 
16957 
9941 
6620 
2859 
2895 


Pct. 
Gain 
139% 
100% 
181% 
148% 

314% 
224% 
126% 


1934 
5309 
15102 
26314 
16631 
8723 
4011 
5183 


1933 
2214 
7546 
9357 
6690 
2103 
1152 
2288 


NEW ENGLAND—6 STATES ... 
EAST—6 STATES 


SOUTH—14 STATES 

GREAT LAKES—6 STATES..... 
MIDDLE WEST—6 STATES .... 
ROCKY MTS.—8 STATES 
PACIFIC COAST—3 STATES ... 


Total 81273 31350 49923 159% 














Detroit, May 25.—Commercial| Ga. ........ 1851 257 1594] 
car registrations for the first; Ky. ........ 1469 666 803 
quarter of 1934 show a gain of; La. ........ 897 339 558 
159 per cent (81,273-31,350) over| Miss. ...... 833 269 564 
the figures recorded in the same/ Mo. ..... 3371 1440 1931 
period a year ago. | N. Car 2123 831 1292} 

The six Middle West States,| S. Car 1026 «319 = 707 
comprised of Iowa, Kansas, Ne-| Tenn. ..... 1213 390 = 823 
braska, Oklahoma, and the two| Texas ..... 5589 1906 3683 
Dakotas, led all other geographi-| Va. .....--- 1521 770 751 
cal divisions in climb to increased W. Va. .... 1071 360 711 
registrations, recording 8,723 units | Total . 26314 9357 16957 
in 1934 compared to 2,103 units}; GREAT LAKES 
last year, a gain of 314 per cent.; MIIl. ........ 3417 1942 1475 

Their sectional neighbor, the Ind. ....... 2100 1084 1016 
Rocky Mountain section, made up| Mich. ...... 3588 1019 2569 
of Arizona, Colorado, Idaho,| Minn. ..... 1980 758 1222 
Montana, Nevada, New Mexico,; Ohio ...... 3984 1294 2690 
Utah and Wyoming, accounted Wis, ....... 1562 593 969 
for the next largest gain, regis- Total 16631 6690 9941 
tering 2,859 more units in the | MIDDLE WEST 
first quarter of 1934 than the ere 2665 646 2019 
1933 quarterly figure, 1,152. Kan. . 2054 342 1712 | 

The greatest unit gain during| Neb. ... 1217 298 919 
the quarter was made in the 14/ Okla. .... 2143 645 1498 
Southern States. The 26,314 total N. Dak. 349 59 290 | 
this quarter was 181 per cent S. Dak. 295 113 182 | 
above the 1933 quarterly total of | Total 8723 2103 6620 
9,357 units registered. ROCKY MTS. 

The six Great Lakes States,; Ariz. 476 108 368 
where most of the motor cars are| Colo. . 1110 391 719 
built, recorded 16,631 sales in the} Idaho 438 16 362 | 
1934 period, as compared to 6,690| Mont. ..... 558 125 433 | 
in the first three months of 1933. | i 2 138 50 88 | 

Following are the new commer-| N.M...... 494 140 354 | 
cial car registrations for the Se | Utah ... 499 142 357 | 
dividual States that comprise the} Wyo. ... 298 120 178 | 
geographical sections, as com- | Total .... 4011 1152 2859 
pared with registrations in the | PACIFIC COAST 
same State last year, for the first| Cal. ....... 3556 1765 1791 
quarter: | Ore. 676 166 510 

Unit | Wash. 951 357 594 
1934 1933 Gain | Total 5183 2288 2895 
NEW ENGLAND 
Bass <> 945 397 548 " 

— ‘sips —— a. aan Plymouth Men Tendered 

Mass. ..... 2719 1087 = 1682 | Detroit Club Dinner 

oer ee ee | Detroit, May 25.— Thirty-five 

Vt aii 262 115 147 | new sales and service promotion 

Total oe 5309 9914 3095 | men of the Plymouth Motor 

, ~ae bai “ | Corp. who are soon to gradute 
EAST bows the factory schools nuw in 

Del. ....... 237 135 102 | session here, were guests of honor 

D.C 345 214 131 | at a dinner at the Detroit Club 

Md. ....... 940 519 421/ last night. The affair was pre- 

N. J. 2051 1076 975 sided over by H. G. Moock, Plym- 

EE sis sais 6364 3023 3341] outh general sales manager. Of- 

Penna. 5165 2579 2586 | ficials present included D. S. Ed- 

Total 15102 7546 = 7556 | dins, vice-president and general 
SOUTH manager of Plymouth; Harry 

MS. bess. 1745 435 1310 | Heath, director of service; J. B. 
Ark. 1254 490 764 | Wagstaff, director of advertising 

2351 885 1466 | and sales promotion, and others. 
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city freight operation. 






emergency stops. 
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Airflow De Soto Wins Concours D’ Elegance Prize 


The men _ will complete their 
course of training next week. 


Bullock Named 

Chicago, May 25.—Due tc his 
appointment to membership on 
the planning and co-ordination 
committee administering the oil 
code at Washington, Edward G. 
Seubert, president of Standard 
Oil Co. of Indiana, has resigned 
from chairmanship of the oil code 
committee in this region. He has 
been replaced in the latter post 
by E. J. Bullock, vice-president 
of Standard Oil Co. of Indiana. 


It 











| 


Eastern College 
To Grant Bower 
Hono ‘ary Degree 


Villanova, Pa., May 25. 
Bower, chief engineer 


F. A 


honorary degree of Doctor of 
Science at the 9lst annual com- 
mencement of Villanova College 
here June 7, according to uni- 
versity authorities. 

born in Fryberg, 
He attended paro- 
and later studied 


Bower was 
Pa., in 1883. 
chial schools 
engineering. 

He entered the 
business in 1908, taking a student 
course at the Olds Motor Works, 
Lansing, Mich. In 1909 he 
started in the engineering depart- 


| ment of the Western-Mott Co., at 


| Flint, Mich. He later became 
chief engineer. 
When the Western-Mott Co. 


of the| 
Buick Motor Co., will receive the | 





| place 





Byron Foy, president of De Soto, 
is being presented with a plaque 
by Paul Fuller (right), Consul 
General of Monaco. The De Soto 
took first prize in this major 
European style show in the aero- 
dynamic class. The car winning 
the award was a standard sedan 
shown above. 


De Soto Airflow 
Wins Prize at 
Monaco Exhibit 


Detroit, May 25.—Two stream- 
lined American cars won coveted 
honors at the annual Concours 
d’ Elegance in Monte Carlo, 
Monaco, a major European auto- 
motive style show, it was an- 
nounced this week. 

The automobiles were Airflow 
De Sotos. The De Soto coupe 
took the Grand Prix in the aero- 
dynamic class and the De Soto 
town sedan was awarded the 
Premier Prix in the same class. 

Formal announcement of the 
awards was made in New York 
when Paul Fuller, Consul General 
of Monaco, presented Byron Foy, 
president of the De Soto Motor 
Corp., with certificates and silver 
plaques. The presentation took 
in Foy’s office in the 
Chrysler Building. 

Leading European and Ameri- 
can manufacturers entered their 
cars in the new aerodynamic 
class, which was created this year 
especially for the Concours d’ 
Elegance. 

An international jury comprised 
of French, English and American 
critics made the awards. M. 
Domergue, celebrated French 
painter, served as advisor to the 
jury in matters of design, interior 
finish and color harmony. 


Wages and Employment 


Improve in Illinois 
Chicago, May 25.—-A report is- 
sued by the State department of 
labor for the Mar. 15-Apr. 15 pe- 
riod discloses an upward trend in 


| Illinois payrolls and employment 


automobile | 


} came amalgamated with the Bu-| 


ick Motor Co., Bower served in 
all branches of the engineering 
department, and was named chiet 
engineer in 1928. 


| The new “40” series Buick is 
| one of Bower's designs. 
Boyd on Coast 
Los Angeles, May 25. i. 2 


| Boyd, director of districts for the 
De Soto Motor Corp., arrived in 
| Los Angeles recently and held an | 


Kramer Brothers, who own this six-ton G.M.C. open-top van freighter, are one of the pioneers in inter- | 
They are one of the early haulers who proved the necessity for passenger car 
speeds and passenger car brake performance in overland trucking work. B. K. vacuum brakes enable 


intensive sales meeting with the 
district sales manager and the 
officials and salesmen of the local 


| dealers. 


contrary to seasonal expectations. 
The gain over the preceding 
month amounted to 1.3 per cent 


|} in employment and 2.3 per cent 
| in wages. 


Employment was 26.3 
ahead of the same 
1933 and 14.7 per cent 
in excess of 1932. The increase in 
payrolls was 42.2 per cent over 
last year and 11.4 per cent over 
two years ago. Weekly earnings 
for all industries throughout the 
State averaged $21.56. 


per cent 
period in 


Pontiac Distributor 
Los Angeles, May 
Howard Automobile Co., 


25. The 
Pontiac 


| distributor, has opened new 


Southern California headquarters 
here. The new headquarters is 
a four-story building. This will 
make seven Pontiac sales and 
service establishments under 
Howard ownership in Los An- 
geles, Hollywood, Beverly Hills, 


| Pasadena and Huntington Park. 
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SALESMEN 
SPEAKING! 


: “A chance to 
step people up”’ 












two opportunities” 






A 


Ls no secret. Besides a stream 
of new dealers taking on the new 
Nash-LaFayette dual franchise, 


there is everywhere a big up- 











swing in the number of retail 






salesmen applying for jobs with 
Nash-LaFayette dealers. 
















“A company 





“I can honestly 
talk quality” 


Not just run-of-mine salesmen 
—but fast-steppers who have with prestige” 


starred in selling a single line 






of cars—and are now eager to 
switch over to Nash and sell 


this double line. 


Leave it to up-and-doing retail 
salesmen to single out the best 
plums. And when you see these 
men on the firing line taking 






“Swell 
_ engineering 
features” 


steps to get on the Nash and 





LaFayette side, it’s certainly a 
good tip-off to single line dealers 





who want to better themselves. 
Write the Sales Department, The 
Nash Motors Co., Kenosha, Wis. 





“Everybody is 
a@ prospect” 





“Best 
proposition 
I ever had” 
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NASH & LaFAYETTE 















the 


th Dimension 


The News of Automotive Advertising 
By LOU FOLEY 


MESSAGE FROM New 





York today confirms the 


rumor, long current, that J. F. Reeder, for two years 
advertising manager of the Cadillac Motor Car Co., will 
shortly assume an executive position with Young & Rubi- 


cam. 


In fact the new appointment takes effect June 1, 


which simple statement took a lot of hard work to verify 


Following his graduation from Dartmouth, Reeder went | 
with the U. S. Advertising Agency in Toledo in 1925. A| 


year later he joined forces with® 


P. P. Willis, when that concern | 
was organized. 

In 1927, decid- 
ing to get right 
to the heart of 
the automobile 
business, Reeder 
came to Detroit 
and became a 
member of the 
organization of 
Campbell- 
Ewald. In 1932 
he found him- 
self advertising 
manager of the 
quality GM di- 
vision, a position which he has 
maintained to the present time 

His connection with Young &| 
Rubican will become effective 
June 1, and he will be either in 
the Detroit or the New York 
office, a fact yet undecided or at 
least unconfirmed. His successor 





J. F. Reeder 


at Cadillac has not yet been 
selected. 
As this paper goes to press, 


Reeder will be the guest of honor 
at a farewell party staged by his 
fellow-workers at Cadillac at 
“Brooklands” Saturday, May 26. 
It will be an all-day affair, start- 
ing with golf and going from 
there on. 

Walter Meyers, assistant adver- 
tising manager of Cadillac, has 
more than hinted that deep, dark 
pens are afoot to present Reeder 
with a bright red automobile in 
recognition of his love for fire- 
wagons, a predisposition which 
won him the sobriquet of “Fire 
Chief” at the Cadillac plant. Fol- 
lowing the mock presentation, the 
Reeder silver chest will be en- 
riched by the addition of a set of 
cocktail gadgets, a tribute sym- 
bolizing the esteem which he has 
inspired in the Cadillac personnel 
during his stay among them. 

IN THE WEST, where the 
booster spirit is always in evi- 
dence, a section devoted to the 
exploitation of the scenic, historic 
and romantic wonders of the 
Pacific Coast attracts a consider- 
able following. That’s why the 
automobile sections of the Pacific 
Coast papers have maintained 
their individuality. 

And that’s why they haven't 
been eliminated with the drop off 
in lineage that came with the de- 
pression. “The newspaper reader 
out here has grown accustomed 
to turning to the automobile sec- 
tion for suggestions on his week- 
end touring,” says Earl Weller, 
of the San Francisco Campbell- 
Ewald office. “And when the fam- 
ily is preparing to turn in the 
old car on a new one, they con- 
sult the automobile section for 
the latest pronouncements of the 
manufacturers. Few of the news- 
papers will print publicity that 
does not have a definite news ap- 
peal and a fairly high standard 
is set up for automobile photo- 
graphs and features, The result 
has been to create a section that 
has considerable reader interest 
and therefore a greater advertis- 
ing value end.” 

* 


WALTER R. HOWELL, vet- 
eran motor truck sales promotion | 
executive, has joined the mer- | 
chandising - advertising staff of 
Dodge Brothers. Howell is known 
for his work in developing and | 
applying the vocational plan of 
advertising and selling motor 
trucks. He was with the Repub- 


* 





lic, Standard-Fisher, and Graham 
Brothers motor truck companies | 
for many years before he left the 





| “forced sale” 


industry to enter the advertising | 


agency business. He wrote ad- 
vertising and sales promotion 


campaigns for the Garford, Paige, 
Gramm - Bernstein, Ford, GMC, | 
Graham Brothers, Durant and} 
Reo trucks while on the creative | 
staff of the Martin V. Kelley, the 
Curtis Co., and the Geo. Harri- 
son Phelps agencies. 


cg Russell au Werter, art} 
director, and Robert Staples have 
joined the staff of C. E. Rickard 
Advertising Agency, Detroit, the | 
concern recently organized by) 
Bob Walker, long of Chrysler- 
Plymouth, and C. E. “Tex” Rick- 
ard. 


May Find Plan 
To Reorganize 


H. H. Franklin Co. 


Syracuse, N. Y., May 25.—The 
first meeting of creditors of the 
H. H. Franklin Mfg. Co. has been 
called for June 5, before Ben 
Wiles, referee in bankruptcy, 
with the possibility that a plan 
for the reorganization of the 
company, and the resumption of 


Slack Is Named 


As Suecessor to 


Huber at Pontiac 


Pontiac, Mich. May 
Changes of personnel in the sales 
promotion department of 
Pontiac 
Co. were an- 
nounced today. 

L. W. Slack, 
for nine years 
an employe of 
General Motors, 
has been ap- 
pointed sales 
promotion man- 


25. 


“ 


W. R. Huber, 
resigned. Slack 
came to General 
Motors as a re- 
tail salesman for Frigidaire, and 
continued with that division of 
the corporation until the spring 
of 1932, when he was named zone 
sales promotion 
Charlotte, N. C. 


In the summer of 1933 he came 
to the Pontiac home office as an 
assistant in the sales promotion 
department. His experience in 
the field and home office 





L. W. Slack 


ager, succeeding | 


the | 
Motor | 





manager at) 


make | 


him well fitted for this new posi- | 


tion. 


S. C. Bray, for three years on 
the home office sales promotion 


| staff, becomes the assistant sales 


promotion manager. Prior to 
1931 Bray was zone sales promo- 
tion manager at Denver following 


| extensive experience as district 


manager. 
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G. D. Burns, tormerly assistant | 


sales promotion manager, 
been advanced to the. position of 
assistant manager of the Detroit 


has | 


The opportunity 


zone in charge of sales promo- | 


tion. 


Burns has been with Gen- | 


| eral Motors for 15 years, which | 


the production of Franklin air- | 


cooled cars, may be developed, at 
least in preliminary stages, by 
that time. 

The bankruptcy 
are voluntary, and a schedule of 
assets and debts, signed by H. H. 
Franklin, president of the com- 
pany, lists total of assets at 
$5,805,002, in contrast with the 
valuation of only 
$543,998 placed on the property 
of the company by the bank- 
ruptcy appraisers in a_ report 
filed by Giles H. Stilwell, receiver. 

Although assessed at more than 
$3,500,000 for city and county 
taxation purposes, the appraisers 
placed a liquidating value of only 
$176,573 on the land and buildings | 
of the Franklin company. In 
arriving at liquidating value, the | 
appraisers gave special consider- | 
ation to the tax burden on 
Franklin real estate, and this | 
proved to be of paramount im- 
portance as a depressing influ- 
ence. 


It is generally conceded that if 
the Franklin industry is reorgan- 
ized, the assessment on _ real | 
estate will have to be materially | 
reduced in order to keep the in- | 
dustry in Syracuse. City and 
county taxes levied against the | 
company in 1933 amounted to | 
about $300 a day, and this added | 
$80 to the production cost of each 
Franklin car. However, the com- | 
pany’s output last year was| 
small. 


Franklin company liabilities 
total $2,540,386. While there are | 
about 500 creditors, seven banks 


hold approximately 90 per cent 
of the claims, in the form of 
notes aggregating a little more} 


than $2,000,000. Thus, in any ar- 
rangement for a sale and reor- 
ganization, the banks control the 
situation. 


Timken Gets Order 

Canton, O., May 25.--The Tim- |} 
ken Roller Bearing Co. has re- 
ceived an order from the Edward 
G. Budd Mfg. Co. for bearings 
and boxes to be used on a light- 
weight high speed multi-section 
train for the Brooklyn Manhat- 
tan Transit System in New York 


' City and Brooklyn. 





proceedings | 


includes four years 


in Pontiac | 


sales promotion and the balance | 


with Delco Light. 

D. B. Short, who Burns suc- 
ceeds in the Detroit zone and 
who is a capable retail sales ex- 
ecutive, takes over the man- 
agership of Pontiac’s retail 


branch at Second and Milwaukee | 


avenue. 


Cook Coun ty’s 
Registrations 


Holding Well 


Chicago, May 25.—Comparisons 
with April show that new car 
registrations in Cook county this 
month have held up surprisingly 
well. Although less for the first 
18 days of May than in the simi- 
lar period of April, the registra- 
tions are running ahead of May, 
1933. | 

The totals from May 1 to 18, 
inclusive, were 3,914 units as 
against 4,449 for the first 18 days 
of April. Ford maintained a 
comfortable lead in first place 
with 1,104, slightly ahead of the 
1,090 figure for April. 


Other makes to have an in- 
crease were Oldsmobile, with 275 
against 245; Nash, with 71 against 
36; Auburn, with 42 against 1; 
LaSalle, with 26 against 23; Cad- 
illac, with 26 against 22; Hupmo- 
bile, with 18 against 13; Reo, with 
15 against 2; LaFayette, with 11 
against 4; Pierce-Arrow, with 8 | 





against 2, and Franklin, with 4 
against 0. 


Cuban Tire Imports 


Washington, May Cuban 
imports of pneumatic tires reg- 


95 


“av. 


istered a substantial increase in 
April and were the largest for 
any month since Oct. 1930, ac- 


cording to a report to the com- 
merce department. Receipts in 
April totalled 11,192 units com- | 
pared with 7,401 units in March 
and only 3,730 in April, 1933. 
During the first four months of 
the current year, 29,768 pneu- 
matic tires were imported against 
18,445 in the corresponding period | 
of 1933. 


Business 











Passenger Car Financing 


Up 111% in Dollar Volume 


9 


Washington, May 25.—Prelim- 
inary estimates of the dollar 
volume of retail financing of new 
passenger automobiles based on 
daily average figures with each 
business day of the week, 
weighted according to the rela- 
tive volume of business as deter- 
mined by experience in the trade, 
show an increase of 111 per cent 
for April as compared with April, 
1933, and an increase of 99 per | 


cent as compared with April, 
1932, according to the Depart- | 


ment of Commerce. As compared | 
with March there was an increase 
of 38 per cent, considerably more | 
than the usual seasonal rise. 
Comparison of April, 1934, with 
the same month of _ previous 
years and the percentage changes 
from March to April in past 
years are shown below. 
Comparisons of April, 1934, with 
the same month of previous 
years. April, 1934, was: 
111% higher than April, 
99% higher than April, 
11% lower than April, 
33% lower than April, 
45% lower than April, 1929 
March-April change in recent 
years. Percentage change from 
March: | 


1933 
1932 
1931 
1930 


that leads to 


Bigger 


| reported 


| early 


SEAN, EOE v5 56 Seles bees Ue + 38.5 
April, 1933 ..... t+- 54.3 
April, 1932 ..... 1 21.4 
April, 1931 ..... 30.6 
April, 1930 ........... 24.5 
PTT, BORO 6b c4 evens Ke 19.9 

These estimates on automobile 


financing are based upon figures 

to the Bureau of the 
by a sample group of 
large finance companies_ that 
have been in continuous opera- 
tion since 1929. The dollar volume 
of these organizations represents 
over three-fourths of the business 
written by all finance companies 
reporting to the census and the 
receipt of their figures 
makes it possible for the Bureau 
of Foreign and Domestic Com- 
merce to make monthly estimates 
much in advance of the regular 
reports. 


Census 


New Type Conduit 

Cleveland, May 25.—A new type 
of conduit providing a ball bear- 
ing surface that is claimed to re- 
duce wire pulling friction is the 
latest development of the electri- 
cal division of Steel and Tubes, 
Inc. The manufacturer claims 
that this type of contact surface 
reduces the surface friction by 
30 per cent. 





CS) 


Think of Schrader Dublcheks and Valve Cores, not only as quick- 
profit sales items, but as affording an excellent opening toward build- 
ing up your business in other accessories as well: 


Air-servicing a customer’s tires offers the opportunity to introduce 


Dublcheks. 
interest. 
Cores can easily be sold. While 


Their uniqueness will excite most any motorist’s buying 
While you’re putting them on, a set of fresh Schrader Valve 


you’re putting these in you’ve a 


chance to check his other needs: tires, tire covers, batteries, polishes, 


bulb-kit, windshield wipers, etc. 


boxes 


Be alert! 


Schrader Dublcheks make tire 
“as easy as pushing a button.” 
to unscrew, replace or mislay. 
in easel display cartons of 50. 


Schrader Valve Cores. 
tire industry! 
cartons of 100. 





“Schrader-ize”’ your Air Service 


Good air-service 
tomers. Schrader gauges and air-line fittings 
insure modern, dependable air service. 


Schrader 


Profit by this opportunity. 


Schrader Dublcheks and Valve Cores 
are quick sellers AND live leads to Big- 
ger Business! 
Order today from your regular source 
of supply. A. Schrader’s 
Brooklyn, N. Y.; Toronto, Can.—Viakers 
of Pneumatic valves since 1814. 


Stock them. Push them. 


Son, Inc., 


inflating 
Nothing 
Packed 


Standard of the 
Packed in easel display 
(20 dust-proof metal 
of 5 each.) 







equipment attracts cus- 


Check your air-line today! 


Reg. U.S. Pat. Off. 


TIRE-SSAVING VALVES, 


**Be sure it’s a Schrader 


CAPS AND GAUGES 


look for the name” 
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CH EVROLET WORLD’S MOST 
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WORLD’S 

the field of FASTEST SELLING 
TRUCK 

LOW- COST yet eC P ) ee 


TRA NM & PO RTATI O “4 35 makes of passenger 


Cars 

























It is the low-price field that supplies the and now 


bulk of prospects and sales to the auto- 


mobile industry. And with the recent introduction of the an. 2 WO RLD’S 


world’s lowest-priced Six, this field now belongs almost 
entirely to Chevrolet. The Chevrolet franchise becomes a 

triple franchise, with three points of attack on one of the LOWEST PRICED 
most fertile fields for sales effort in the world. What’s 
more, it is a 12-month franchise—truck sales and renewed — A 4 
business bring in profits all the year ‘round. Now you 


know why Chevrolet dealers feel so good about the future. 4 beautiful models priced 


Their account books tell them in big black figures that 


they have the best franchise in the automobile industry from $490 


CHEVROLET MOTOR COMPANY, DETROIT, MICHIGAN 


Division of General Motors 




























THE INQUIRING REPORTER 


N these columns Automotive Daily News will attempt to 

give a cross-section of opinion among members of the 
trade on subjects of interest to the trade. Readers are in- 
vited to participate in this symposium by expressing their 
opinions on questions asked by the Inquiring Reporter and 
also by suggesting questions upon which they would like to 
obtain the opinions of others. Dealers, distributors, manu- 
facturers, and association chiefs are invited to make use of 
these columns. 





TODAY’S QUESTION: “Are new and used truck sales holding up 
well? What is the outlook for summer and fall?” 
* * * 








Fred A. Gardiner, Autocar Sales and Service Co., Bridgeport, 
Conn.: “New and used truck sales have been good for some months, 
and are increasing rapidly now. Last week we had a surprising 
number of inquiries, and the indications are that there will be an 
excellent demand for large trucks throughout the summer and early 
fall.” 


& * 


H. E. VanBurg, O’Shea Rogers Co., Lincoln, Nebr.: “We sold 
more trucks in the first quarter of 1934 than in all 1933. The outlook 
for summer and fall sales is very good, counting on weather as a 
contributing factor.” 


* 








Door to door delivery 


* * * 


Mr. Kilpatrick, General Motors Trucks, Atlanta, Ga.: “We have 
already sold more trucks than we did in the entire year 1933. Sales 
in Florida are particularly good due to shift to trucks in shipping 
citrus fruits. Truck business along the Georgia coast is improving, 
with trucks used in fish and shrimp shipments. The fall outlook is 
good.” 





heighth floor but ample vision. 











Prize Winners 
Rewarded in 
Sales Contest 


* * * 


Chris Weidemann, Blue Ribbon Garage, Inc., Dodge, Bridgeport, 
Conn.: “Sales of new Dodge trucks are showing a decided increase 
here at the present time, with excellent prospects for the next few 
months. Used trucks have been moving in fair volume, but not in 
comparison with new trucks.” 

* oe * 

Frank D. Brown, Studebaker Truck, Lincoln, Nebr.: “Sales are 
slightly over those of last year, but are closely conditioned on 
weather.” 








Chicago, May 25.—-Winners of 
an automobile salesmen’s contest 
held by the Chicago American 
during the national automobile 
show here were announced and 
honored at a luncheon given by 
that newspaper in the Hotel 
Sherman bungalow. 

The affair was marked by the 
presentation of prizes of their 
own selection to the leading 
salesman in Chicago for each 
make of car. 

Merrill C. Meigs, publisher of 
the American, delivered a brief 
address to the winners, while 
Herbert D. Wilson, manager of 
the automobile department, offi- 
ciated as master of ceremonies. 
Officials of the Chicago Automo- 
bile Trade Assn., as well as dis- 
tributors and branch managers, 
attended the function as invited 
guests. 

Prizes ranged all the way from 
electric kitchen appliances to sil- 
verware, glassware and rifles. 

The top salesmen in the auto- 
mobile show drive, along with the 
companies and cars they repre- 
sent, follow: 

A. H. Ziegler, Studebaker Sales 
Co. of Chicago, Studebaker; J. 
Reynolds, North Shore Buick Co., 
Pontiac; H. R. Ruby, South Side 
Nash Sales, Nash; Earl Moody, 
Bird-Sykes Co., Graham; S. S. 
Woods, Franklin-TIllinois Co., 
Franklin; J. D. Fulrath, Fulrath 
Motor Sales, Auburn; C. W. Will- 
iamson, North West Buick Co., 
Buick; A. F. Christofferson, Cad- 
illac Motor Car Co., Cadillac- 
LaSalle; S. M. Strott, Nelson 
Chevrolet Co., Chevrolet; Charles 
G. Staat, Staat Reo Sales Co., 
Reo; S. R. Alexander, Glen E. 
Holmes, Inc., Ford; A. S. Kantoff, 
North Town Motors, Oldsmobile; 
W. T. McCue, M. J. Lanahan, 
Inc., Dodge; Charles Butler, Lin- 
coln Motor Co., Lincoln; M. Zel- 
ens, Butler Motors, Inc., Terra- 
plane-Hudson; J. P. Huber, Pack- 
ard Motor Sales Co., Packard; 
Fred C. Wendell, Pierce-Arrow 
M. 











* * * 


R. T. Morrison, Perry Motor Co., Dodge dealers and distributors, 
Dallas, Texas: “Our new and used truck sales are slightly below 
the latter part of 1933, and January of this year. However, we are 
expecting an early ‘pick-up’ in our business.” 

* * * 

John A. Jensen, General Motors Service and Truck Co., Bridge- 
port, Conn.: “Truck Sales were very good in both new and used 
divisions from last October until May ist, when volume began to 
declfue. There is much business in prospect, and if it develops, we 
will have a good summer and fall.” 

a * x 

J. C. Higgins, Lord Auto Co., Diamond T, Lincoln, Nebr.: “Truck 
sales eased off in May due to drought. The outlook for summer is 
good, provided we get rain.” 

* + * 

C. R. Fenley, Truck Division, Chevrolet branch factory, Dallas, 
Texas: “Sales of new and used trucks are about the same as they 
were last month, but much better than during the latter part of 
1933. All signs point to continuing good business.” 

oa * ok 

Charles F. Marz, president, Federal Trucks, Inc., Cleveland: 
“Sales of new trucks are holding up very well. We are not doing 
much of anything in used trucks because we can’t get them. The 
outlook for the autumn ought to be very good if the labor situation 
can be cleaned up.” 




























* * * 





R. D. Kingdon, International Harvester Co., Lincoln, Nebr.: 
“Truck sales are 70 per cent up for the year, but slowed up 25 per 
cent because of the drought. The outlook for future sales is good, 
depending on the weather.” 








* * a 
Sam Camp, Ed. Mayer, Inc., Ford dealer, Dallas, Texas: “Sales 
of both classes are double those of last year. Our business is im- 
proved over last month, and we are expecting a continuance of that 
condition.” 






* * + 





R. O. Grassmenck, Sidles Motor Co., General Motors, Lincoln, 
Nebr.: “Truck sales are not so good as they were last year, but the 
outlook for summer and fall is much better.” 

+ * a 

Fred P. Hornsby, used truck manager, Lake City Sales Co., Dodge, 
Cleveland: “Sales of used trucks continue very good. We are selling 
all we can get hold of. New truck sales are very poor. They seem 
to have dropped sharply in just the past two weeks. The outlook is 
very uncertain.” 











* * * 


L. B. Hughes, White Motor Co., Indiana and White dealers and 
distributors, Dallas, Texas: “Sales of both new and used trucks are 
better than they have been in three years. The outlook for the 


remainder of the year is very bright.” 
> * a 












F. B. Reed, branch manager, Mack-International Motor Corp.,| Motor Sales, Pierce-Arrow; 
Cleveland: “Used truck sales are very good and new truck sales are | Reichelt, Ridge Motor Sales, Hup- 
quite fair. The outlook is very uncertain, with strike threats keeping | Mobile; George Smith, Bernard 





& Lee, Inc., De Soto; George 
Allen, Fred Hawkins, Inc., 
Chrysler. 
Kubby Heads Group 

Omaha, Neb., May 25.—Eight 
dealers meeting here last week 
organized the new and used auto- 
mobile parts business of this sec- 
tion of Nebraska into an associa- 
tion in compliance with the NRA. 
Officers of the new organization 
are David Kubby, president; Har- 
old Maleck, treasurer; Frank 
Messmore, secretary; and legal 
counsel, Ben E. Kubby. 





everybody wondering. We can’t look ahead clearly.” 
* * * 

M. H. Elder, Federal Trucks, Atlanta, Ga.: “We have had a 50 
per cent increase in business over that of last year. One and one- 
half and two-ton trucks are in best demand. We look for improved 
conditions in the fall.” 







* * * 


O. W. Crawshaw, branch manager, General Motors Truck Co., 
Cleveland: “Yes, sales of trucks are holding up to about recent levels, 
with new and used trucks going about 50-50. As to the summer and 
fall, anyone can write his own ticket. One guess is as good as 
another.” 










~ 7. * 
H. C. Ball, Mack Trucks, Atlanta, Ga.: “Business is showing 35 
per cent improvement over that of last year. We expect this will be 
maintained this fall. Freight lines are the largest truck purchasers.” 
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“IT Want To Be Your Milkman” 


insists upon easy 
department of the carrying vehicle. 


| MEWA Meeting 
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and instantaneous entrance by the driver to the cargo 
This side aisle Chevrolet delivery unit not only assures curb 
Harry A. McDonald, Detroit’s own silver-tongued baritone also dem- 


onstrates his ability as a merchandiser of creamery products by utilizing both side and rear panels 
with a direct sales appeal, artistically done. 


of types of product which do not afford a 
profitable return. 

4. Importance of the independent filling 
station market as a factor in increased vol- 
ume, supplemented by consideration of the 
code for the petroleum industry as it en- 
larges or otherwise affects jobber operations 
with filling station outlets. 


5. Distribution of tires and tubes under 
NRA codes, with possibilities of developing 
pemaet opportunities for jobbers under 

em. 


6. Certain important aspects of machine 
shop operations on which the MEWA is 
working in conjunction with the Automotive 
June 14-16, inclusive, at the Edge- | Engine Rebuilders Assn., whose annual meet- 

c oe ing will occur simultaneously with the 
water Beach Hotel, it was aN- | MEWA conference. 
nounced today by B. W. Ruark, 7. Distribution of parts based on studies 
general manager of the Motor by the MEWA parts distribution department 
; _| with the objective of increasing parts turn- 
and Equipment Wholesalers | over through better stock regulation and 
Assn. Association representatives | merchandising plans. 
throughout the United States are _8. Operation of branch establishments and 
: : different methods of conducting them, with 
expected to attend the SeSsiONS, comparative results as shown in more recent 
the program for which is now in 
the process of being arranged. 


experiences of jobbers. 
E. T. Satchell, president of the 


Is Planned for 
Chicago June 14 


Chicago, May 25.— The third 
annual MEWA summer confer- 
ence of regional association rep- 
resentatives will be held here 


9. Provisions of the wholesale automotive 
trade code—how they are improving jobber 
distribution; extensions and proposed amend- 


MEWA, will preside, and code | ments to the code; status of article 6 dealing 
; . : : : with price maintenance provisions, to the 
matters will be the chief topic approval of which the administration is giv- 


of discussion. ing attention. 


Ten subjects, states MRuark,| , 10. Enhanced importance of trade associa- 
have been listed for considera- |" “"der NRA. ‘ 
tion. They are: 


Chapman Promoted 

Los Angeles, May 25.— A. B. 
Chapman, for the past five years 
general sales manager of Guasti- 
Giulii, Inc., United States tire dis- 
tributor, has been promoted to 
the position of vice-president and 
general manager of the concern. 


1. Provisions in manufacturer group codes 
as they relate to jobber distribution, with the 
idea of developing opinions for presentation 
to the Administration. 

2. Ways and means by which jobbers may 
be compensated for the added cost of doing 
business, resulting in ‘‘decreasing and inade- 
quate profit margins.’’ 

3. Study of the relation of volume item 
sales to gross margin, together with analysis 
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TODAY'S SMART ENTER... Phe Waldord 


Stop at the heart of important social and business New York . . . The Waldorf- 








Astoria. Three minutes from Grand Central, next door to Fifth Avenue, eight 


minutes from Times Square and theatres . . . fifteen minutes from Wall Street. 


ROCKEFELLER 
a cenTen 
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THE WALDORF «ASTORIA 


PARK AVENUE + 49TH TO SOTH STREETS NEW YORK 
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Standardization of Units 
In Fleets Simplifies 


Repair Situation 


By E. M. LUBECK 


NE of the best arguments used in selling trucks to 

those who have use for more than one unit is that 
buying trucks of the same make simplifies the parts re- 
quirements and eliminates the necessity of carrying in| 7, 
stock parts for a varied line of truck equipment. Yet 
simple as this may seem, it is only within the past few 
years that purchasing agents of the larger users of trucks | 
have recognized the economies possibl 


When several different makes®— 


of trucks are included in any 
fleet, complications multiply rap- 
idly. Not only do the various 
sources of supply for parts have 
to be considered, but various ope- 
rations in making 
equally important. During the 
World War, and particularly dur- 
ing the operations of the A.E.F., 
with approximately 45 makes of 
trucks to be considered, the parts 
situation was one which greatly 
concerned the officers of the mo- 
tor transport corps, and often set 
up difficulties for the _ repair 
crews. Control of parts supplies 
for units moving from one point 
to another became a_ serious 
problem, which many times re- 
sulted in the truck equipment be- 
ing abandoned along the road 
sides, to become daylight targets 
for the enemy guns. 


Army Solution 
As an example of the difficul- 
ties, the 410th Supply train at- 
tached to the IV Army Corps ar- 
rived in France having a com- 
plement of 109 trucks made up of 
33 different makes. 


fore going over, and although an 
attempt was made to carry some 
supplies and parts, the 


week after it arrived on the act- 
ive front. The chief motor trans- 
port officer of the corps head- 
quarters, fortunately, with over 
12,000 trucks of all makes under 
his control on the front, was able 
to withdraw trucks from other 
units and finally by _ shifting 


around the entire 410, was able | 


to function with just one make 
of truck for the whole unit. This 
plan was adopted by the entire 
transport corps so that by the 
time the march to the Rhine was 
ordered practically every ammu- 
nition, supply, cargo and hospital 
train had, as a general rule, just 
one make of truck. It set the 
supply officer of each unit in such 
position that when requisitioning 
parts he merely specified what 
make of truck he had. 

Among the first organizations 
in this country to adopt a single 
make of truck for various sec- 
tions was the American Railway 
Express Co., using two makes in 
the East and one in the West. 
Today the majority of the organi- 
zations using from 10 to as high 
as 3,500 trucks, plan to have just 
one make in operation in terri- 
tories near the truck factory, or 
at least within 24 hours of a base 
of supplies. 


Good Selling Point 


Representatives of truck manu- 
facturing companies and dealers’ 
truck salesmen who contact with 
fleet operators and prospects for 
fleet sales, use the simplification 
of parts requirements to good ad- 
vantage when on a sales deal. It 
has been noticed, however, that 
in the smaller communities, 
where every now and then a 
prospect for a fleet bobs up, this 
point is not sufficiently stressed. 
Recently a road paving con- 
tractor in a small town received 
word that his bid had been ac- 
cepted for a considerable stretch 
of road. He began making in- 
quiries for truck equipment, and 
having a thought of loyalty to all 
the dealers in town who handled 
a truck line, he figured that he 
would include in his fleet at least 
one of each make represented. 


One truck dealer a _ little 





repairs are |‘ 


This train | 
had been organized hurriedly be- | 


entire | 
unit was badly crippled within a | 





smarter 


what 





e. 


than the 
differently 
and long distanced the factory | selling methods. 


for help. 


the repair operations themselves. | 
The result was that 12 trucks of | 
one make were subsequently put 


on the job. 


estly show the 


| get the business. 
transportation 


on the subject | manner are just 


controls the 


The American largest 
active market in Chicago—+450,000 
younger-than-average families. It's yours 
for the—ADVERTISING! 


The next morning a 
fieet sales representative was on 
the job. He was only a few min- 
utes convincing the buyer that it 
was not the sales that counted so 
much as the question of repairs 
which would be needed, and that 


one make of truck would simplify 
the parts requirements as well as| the wholesale organization were 


Pure Common 


of what the future will 
automotive 
needs’ attention | erly 


rest felt some-| and repairs. Sales handled in this 


|managership; J. L. 
truck salesman who looks |} 
a little farther ahead than just} 
the sale itself, and who can hon- 
picture | 


Shift Personnel 
In Chevrolet’s 


Detroit, May 25.— Changes in 
announced today by the Chevrolet 
Motor Co. 

At Dallas, Harold Wellbaum 
has been promoted from the zone 
to the regional sales promotion 
Mathews, 
formerly zone dealer accounting 
manager at Oklahoma City, is 
now regional dealer accounting 
manager; S. J. Brewer, formerly 
assistant zone manager, becomes 
city manager; W. R. Peel, form- 
regional truck and _ body 
manager, has been made assistant 
zone manager. 


At Houston, A. L. Henderson, 


SAYS H. A. 


formerly regional dealer account- 
ing manager at Dallas, has been 
made assistant zone manager; 
and E. S. Graham, formerly as- 
sistant zone manager at Dallas, 


| Wholesale Group is now city manager. 


At Chicago, R. M. Campbell, 
recently assistant zone manager 
at Des Moines, was appointed as- 
sistant Chicago zone manager, 
succeeding L. V. Bierk, now zone 
manager at Janesville, Wis. 

At Des Moines, J. L. Connell, 
formerly regional accounting 
manager at Janesville, becomes 
assistant zone manager. 


Link-Belt Price Book 

Indianapolis, May 25. — Link- 
Belt Co. has published a new spe- 
cification and list price, numerical 
and interchangeable list book on 
automotive timing chains. Dis- 
tribution on this new book is now 
being made. 





WEHMEIER 


Vice-Pres., Community Metors, Inc. 
PONTIAC DISTRIBUTORS 


"We have never enjoyed more efficient mer- 
chandising help than that given by the American 


in analyzing our dealer 


markets by community 


areas. Employed in conjunction with advertising 


in the American, it has 


produced plus business 


for Pontiac in the Chicago territory." 


CHICAGO AMERICAN 


NATIONAL REPRESENTATIVES: Rodney E. Boone Organization 
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First Figures 
American 


Washington, May 25.—The first 
reports resulting from tabulation 
of figures collected in the initial 
Census of American’ Business 
were released here this week by 
the bureau of the census, depart- 
ment of commerce The released 
reports cover wholesale trade in 
Wisconsin; retail trade in Mon- 
tana; and retail trade in New 
Mexico. 

Briefly, the reports of the cen- 
sus, made as of 1933, reveal sub- 
stantial improvements in business 
during that year and a marked 
diminution in the volume of un- 
employment. 


This census is regarded by 
census officials as being of the 
most outstanding importance for 
two reasons, First, it will give, 
when all the returns are fully 
collated, a uniquely complete pic- 
ture of the results achieved under 
the recovery program during the 
crucial year 1933. Secondly, it 
affords a basis of comparison 
with 1929, the height of the boom 
period through the figures made 
available for that year in the 
first census of distribution. 

The reports released this week 
are the first of a complete series 
which will cover all of the 48 
States, and every county in those 
States, and virtually every town. 
Preliminary press releases, it is 
understood, will be issued at in- 


tervals until about July 1. The 
complete, detailed compilation, 
however, will not be available 


until the close of the year. 

Census officials this week ex- 
pressed the keenest interest in 
the results of the tabulation, re- 
garding it as one of the most 
important sets of indices ever 
undertaken by the Federal gov- 
ernment. 

The Census of American Busi- 
ness was started Jan. 1, 1934, by 
the Bureau of the Census with 
funds furnished by the Civil 
Works Administration. More than 
15,000 workers were given tem- 
porary employment in canvassing 
the approximately 2,200,000 retail, 
wholesale, and service businesses 


throughout the country. The 
field work was completed in 
about four months and the re- 


turns now are being edited, coded | 


and tabulated by the bureau. 


African Sales Climb 


Despite Stock Shortage 

Washington, May 25. 
in American cars in South Africa 
have lost a number of sales re- 
cently because of shortage of 
stocks of new models, the com- 
merce department learns. 

Despite the shortage handicap, 
however, total new car registra- 
tions in Johannesburg during 
March reached 337 compared 
with 317 in March, 1933. Of the 
total March registrations, 65.3 per 
cent represented cars of Amer- 
ican and Canadian origin, and 
33.8 per cent were British. Com- 
mercial vehicle sales during 
March in Johannesburg trebled 
those for March 1932. The build- 


ing trade activity, the demands | 


made by the mines and the re- 
placement of business house ve- 
hicles greatly increased the de- 
mand for trucks and 76 were reg- 
istered during the month. The 
largest number was sold by a dis- 
tribitor of a popular American 
make, which accounted for al- 
most one-third of the total new 
registrations. 


Named to Code Group 

Omaha, Neb., May 25.—Return- 
ing from the four-day meeting of 
the national emergency commit- 
tee of the motor vehicle retailing 
code at St. Louis, Grant McFay- 
den, president of the McFayden- 
Stewart Co., Omaha, announced 
that he received credentials from 
Washington confirming his ap- 
pointment as chairman of the 
Nebraska state advisory commit- 
tee of the motor vehicle trade. 
He was also appointed to the 
executive committee of the na- 
tional emergency code of the 
motor vehicle retailing trade. 


Business 


© a 


-Dealers | 


Released in 
Census 


Chicago Drive Reduces 


Car Thefts 30 Per Cent 


Chicago, May 25.— Intensive 
police efforts, the establishment 
of an automobile court, co-opera- 
tion with insurance companies 
and passage of a certificate of 
title law have combined to re- 
duce sharply the number of car 
thefts and strippings in Chicago, 
according to figures made known 
today by the office of T. J. 
Courtney, State’s attorney. 

The theft average, which stood 
at 95 daily in 1932, was cut down 
to 76 in 1933, being further re- 
duced this year until it reached 


the low mark of 31 daily for the | 


first 15 days of May. The record 
made, it is stated, is responsible 
for reductions in insurance rates, 
with further lowered rates in 
prospect. The drive will continue 
unabated. 











New Group Acquires 


Buckeye Jack Assets 
Alliance, O., May 25.—A new 
corporation headed by H. E. 
Blasingham as president and gen- 
eral manager has acquired the 
physical assets and good will of 
the Buckeye Jack Mfg. Co., re- 
cently in receivership. The com- 
pany is one of the pioneer build- 
ers of jacks for the automobile 
and railroad industries. The new 
company will be known as Buck- 
eye Jack Mfg., Inc. 

The board of directors of the 
new company includes A. L. At- 
kinson, president of the Alliance 
First National Bank; A. A. Mulac, 
president of the Buckeye Twist 
Drill Co.; and Alex Robertson, 
works manager of the American 
Steel Foundries. 


Free Auto Radio Data 

Emporium, Pa., May 25.—A fund 
of data bearing on the installa- 
tion and servicing of auto radio 
sets is found in the 80-page hand- 
book now being distributed by the 
Hygrade Sylvania Corp. Free 
copies are ready for distribution. 





Increase in Gas 
Tax Overshadows 


NRA “Mark-Up” 


Washington, May 25.—State 
and federal taxes have increased 
the cost of gasoline to the con- 


sumer more than four times as 
much as have price advances 
under the NRA, the Federal 
Trade Commission has informed 
the United States Senate. 

Replying to a Senate inquiry as 
to what increased gasoline prices 
mean to consumers in the way of 
additional costs, the Commission 
reported that while prices ad- 
vanced two cents per gallon un- 
der the Oil Code between July 1, 
1933, and Jan. 31, 1934, subsequent 
price declines made the average 
net increase only about one cent 
per gallon. 


The increase in cost to con- 
sumers was placed at $160,000,000 
annually as compared with state 


and federal taxes averaging 5.14 


leents per gallon and _ costing 
| $700,000,000 annually. The Com- 
| mission explained that the Con- 
sumers’ Advisory Board had es- 
timated the increased cost to con- 
sumers due to price advances at 
$644,000,000. 

The report disclosed that while 
the average estimated increase in 
cost to consumers in all states 
was only 1.04 cents per gallon be- 
tween July 1, 1933, and Jan. 31, 
1934, the average state and fed- 
eral tax paid by the consumer 
increased from zero at the begin- 
ning of 1919 to more than five 





cents per gallon on Feb. 1, 1934. 


New Car Sales Increase 


In Pennsylvania Centers 

Harrisburg, Pa., May 25.—Total 
new car sales for passenger cars 
for Philadelphia and Pittsburgh 
for April, 1933 and 1934, are as 
follows, according to H. L. Green- 
blatt, of the Pennsylvania Motor 
List Co. 





1934 1933 
Pittsburgh ....... 2344 1162 
Philadelphia ..... 3309 1846 
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Predict Future 
Design of Cars 


At A. P. I. Meet 


Pittsburgh, Pa., May To- 
morrow’s motor car will have a 
smaller engine, located in the 
rear; stream lines not greatly 
unlike the more radical models 
of today; independent springing 
of all four wheels; hydraulic 
clutch eliminating gear shifting; 
and will be lighter, easier to con- 
trol, easier riding, and, possibly, 
easier on the pocketbook. 

These predictions were made 
here before a group session of 
the Division of Marketing at the 
American Petroleum Institute’s 
fourth mid-year meeting in the 
William Penn Hotel by A. Lud- 
low Clayden, of the Sun Oil Co., 
Philadelphia. 

Automobiles of 1933 differed in 
detail rather than principle from 
those of 1903, Clayden pointed 
out, self-starting and _ electric 
lighting being the one mechani- 


25. 
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Continued Buying Wave 


Predicted by Klingler 


cal principle not in use 30 years 
ago. He held future develop- 


| ments to rest largely upon the 


construction of better roads, ex- 
plaining that today’s car is much 
too fast for today’s highway and 
that there 
faster cars with reasonable 
safety. Power, brakes, and 
handling ease, he asserted, have 
virtually reached the perfection 
stage, and the main idea now is 
to work for better comfort for 
occupants, 

Now that front wheels have 
been mounted separately, Clay- 
den predicted, individual spring- 
ing of rear wheels will come next. 
Reduction of wind resistance, he 
said, is now beginning, and with 
the public accustomed to the new 
stream lines, engineers will be 
able to place the motor in the 
rear. Such a change, in his opin- 
ion, would permit better spring- 
ing, place the body comfortably 
between the axles where road 
shocks are minimized, and virtu- 
ally put an end to motor noises 
now annoying occupants. 

He said he looked for replace- 
ment of the present transmission 


is nowhere to drive 





pedal already is on its way, 


Tidewater Official 


Completes Air Tour 

New York, May 25. 
in India and South Africa is prov- 
ing to be a boon to the traveling 
business man, according to C. T. 
Jones, marketing assistant of the 
export department of the Tide- 
water Oil Co., who this week com- 
pleted a 28,500-mile tour of this 
section of the world. 

“Business is on a boom in 
South Africa,” said Jones today. 
“This is mainly due to the ad- 
vanced price of gold. All gold 
mines, both old and modern, are 
being operated at capacity and 


new mines are being opened up.” 


with a different type of mecha- 
nism, probably growing out of 
attempts to install automatic 
clutches and gear shifts and to 
eliminate gear shift levers. A 
mechanism changing the gear 
ratio between engine and rear 
wheels gradually and continu- 
ously, instead of by steps, was 
held to be ideal, and he predicted 
that elimination of the clutch 


Air travel | 





K. A. Ridenour to Manage | 


Dodge Cincinnati Region 

Detroit, May 25.—Appointment 
of K. A. Ridenour as Cincinnati 
regional manager is announced 
by A. vanDerZee, general sales 
manager of Dodge Brothers Corp. 
Ridenour succeeds Paul Gee 
whose illness necessitates a com- 
plete rest and an extended leave 
of absence. 

Prior to his connection with 
Dodge, Ridenour was, for many 
years, engaged in various factory 
and retail capacities. Since join- 
ing the Dodge organization, he 
has acted in vocational advertis- 
ing, truck sales, sales promotion 
and field sales work. Before his 
appointment as Cincinnati re- 
gional manager, Ridenour was 
Cleveland city manager in the 
Detroit region of the Dodge sales 


organization. 





ols call tt a day. 


Disciples of “Ike” Walton only begin to enjoy 


themselves to the fullest extent when the fish 


start biting. Call it a day then? Not much! 


Yet business men with far more reason to 


stick to their rods, have in summers past reeled 


in their lines, removed the bait and rowed to 


shelter while the fishing was still good. 


This summer it’s going to be different. The 


pick-up in buying throughout the country, like 


a freshening breeze on a dead sea, has put new 


vigor into the arteries of trade. Advertisers 


are putting on pressure — not taking it off. 


Specifically, as of May 1, 1934, billed business 


and actual orders on the N BC books for the 


summer and the rest of 1934 already exceed 


our total business for the whole year of 1933. 


Call it a day now? Not much! 


BROADCASTING COMPANY, INC. 


NEW YORK + DETROIT - CHICAGO +» SAN FRANCISCO 








Pontiac, Mich. May 25.—That 
the motoring public is continuing 
to replace its old, worn-out, run- 
down and obsolete cars in very 
large numbers after the first 
great selling spurt this spring 
was indicated today by H. J. 
Klingler, president and general 
manager of the Pontiac Motor 
Co., as he reviewed the trend of 
sales, dealers’ stocks and produc- 
tion, as the final month of the 
first half of the year approaches. 


“It was freely predicted last 
winter,” said Klingler, “that 
there were sO many more re- 
placements to be made in motor 
cars this year than for several 
years past, that the buying sea- 
son would be prolonged beyond 
the usual short spring period of 
two or three months. And I be- 
lieve that is going to be the case. 

“During the last 10 days our 
dealers’ stocks of cars have been 
reduced materially, and reports 
of retail sales indicate that May 
will see a larger retail business 


| in Pontiac than was experienced 


in April or any other month this 


| year.” 


Klingler pointed out also that 


| there has been a steady increase 
| in the number of dealers handi- 


ing Pontiacs. He called attention 
to the fact that in the last 10 


| days 16 new dealers have been 


added in cities of over 50,000 
population, with a total increase 


| of over 600 dealers during the 
| past six months. 


‘Bendix Will 


Show Products 
In Ford Exhibit 


Chicago, May 25,—An exhibit of 
the many Bendix-designed and 
Bendix-built products and devices 
that have been incorporated in 
Ford motor cars will be one of 
the features of the Ford exposi- 
tion building at Chicago’s 1934 
Century of Progress. The exhibit 
of the Bendix Products Corp. has 
been designed to show the motor- 
ing public by actual operation, by 
diagramatic cut-outs, by displays 
of the products themselves, and 
by a complete gallery of photo- 
graphs, just how the Bendix de- 
vices are manufactured, accord- 
ing to Herbert L. Sharlock, direc- 
tor of the exhibit. 

Main feature of the Bendix 
exhibit will be an actual Bendix- 
Stromberg carburetor assembly 
line. There the public will see 
the Bendix-Stromberg down-draft 
double-barreled carburetor being 
put together by skilled operators 
from the factory in South Bend. 
The entire assembly of these car- 
buretors will be depicted exactly 
as it occurs in the home indus- 
tries. Every step in the assembly 
from the first gathering together 
of parts to the final test and in- 
spection will be shown. 


There will also be on display 
the Bendix Drive, the mechanical 
hand which connects starting 
motor and crankshaft and starts 
the engine. Cut-outs and work- 
ing models which will permit 
spectators to see this drive in 
operation, as well as the Bendix 
Startix which provides automatic 
starting and re-starting in case 
of engine failure, will also be in 
the exhibit. 

Bendix-built Ford mechanical 
brakes will also be part of the 
display. Here again working 
models will “explain” the opera- 
tion of these brakes to spectators. 
There will be another exhibit of 
Bendix equal-action power brakes. 
In both of these displays there 
will be “exhibit pedals” for spec- 
tators to “step on” and see in 
minute detail the brakes’ opera- 
tion. 

The decorations of the Bendix 
exhibit have been carefully 
worked out with large murals de- 
picting scenes in the factory. 
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Rodgers Relates 
Progress Made 


In Truck Code) 


Chicago, 
States still 


May 25. 
remain 


Only three 
to be organ- 


ized under the motor truck indus- | 
Veu 


try code, according to T. 
Rodgers, temporary chairman of 
the national code authority and 


president of the American Truck- 
stopped | 


ing Assns., Inc., who 
over here from Washington, D. 
C., where he maintains head- 
quarters. He came to Chicago to 
assist in the work of the Illinois | 
State code authority. Rodgers 
was accompanied by James E. 
Murphy, who is a member of the | 
national code board and former 
adviser to the administration in 





truck matters. 


“The State code authority is a 
permanent organization, but at | 
present its members are tempor- | 
ary,” stated Rodgers. “About | 
July 1, in each State, a vote will | 
be taken to select a permanent | 
board of from four to six mem- 
bers. Balloting will be on the 
basis of the number of vehicles | 
owned by the individual. 


“The State code authority has 
power to appoint’ established 
truck associations. About 3,000,- | 
000 persons will come under the | 
code in the motor truck industry. | 
All States except Missouri, New 
Mexico and North Dakota, as well 
as the District of Columbia, are 
organized.” 


Headquarters of the local code 
authority have been established 
in the Standard Oil Bldg. It was 
announced that the American 
Trucking Assn. has been desig- | 
nated by the NRA as the national 
body through which the motor 
truck industry is to be organized 


Says Export Situation 
Shows Improvement 

Toledo, O., May 25.—Louis de | 
Bouder, export sales manager of 
Defiance Spark Plugs, Inc., ar- 
rived here to- 
day after a 
three months’ 
business trip 
through Europe. 
His itinerary 
included Spain, 
7yertucal, 
France, Switzer- 
land, Italy, Ju- 
goslavia, Hun- 
gary, Austria, 
Czechoslovakia, 
Germany, Den- 
mark, Sweden, 
Norway, Holland, Belgium, 
England. 


“A substantial volume of new 
business was secured,” de Bouder 
stated. “Conditions in Italy, | 
France and Great Britain were 
particularly encouraging. With a | 
balanced budget, reduced taxes, | 
and increased business activity, | 
England is alive with optimism 
and renewed vigor. Many new 
dealers of wide reputation were 
secured in these countries. 


“Political unrest and import 
restrictions are retarding busi- 
ness recovery in Germany, Czech- 
oslovakia, Hungary, and Jugo- 
slavia. Agents for American con- 
cerns are severely handicapped 
because of the difficulty in ob- 
taining foreign exchange credits.” 





L. de Bouder 
and 


Motor Transit Demand 


Increasing in Argentina 

Washington, May 25.—Passen- 
ger car and truck demand is in- 
creasing steadily in Argentina, 
according to latest reports from 
that country received in the de- 
partment of commerce. 


During the first quarter of 1934, 
imports totalled 2,011 passenger 
cars and 1,787 trucks, compared 
with 1,440 and 459 in the corre- | 
sponding period of 1933. Of the 
1934 imports, 1,926 passenger cars 
and 1,700 trucks came from the 
United States. The feeling in the 


local industry is much more opti- 
mistic than at the same time last 
year, reports reveal. 








| years, 


The merchandising of canned oil necessitates different truck equipment than bulk delivery. 
increased number of dealer stops, as canned oil 
| handle it regardless of pump facilities, higher speed operation 
unit is going places on the west coast doing a 
dual job of delivery and sales promotion. 


this type of panel delivery. 


This 


is “package” 


Ford Pennzoil 








Chris 
Sinsabaugh 


| Sparks» 


(Continued from Page 1) 


April opened the second quarter 
by recording nearly twice the 


| orders of the best first quarter 


month. 
White, you know, has direct 
factory branches in more than 
75 of the largest cities in this 
country and the books show that 
in the first quarter these domestic 
dealers registered a gain of 357 
per cent as compared with last 


year’s first quarter, again prov- | 


in> ADN was right when it de- 
c.ired that “this is a truck year.” 
The new low-priced job which 
came out in December seems to 
have clicked in a big way. Seward 
tells me that attempts to 


ber and now the company is pin- 





merchandise, 
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Canned Oil “Takes a Ride” 
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and any dealer can 


and pilferage-proof body demand 


ning its faith to the thermostatic | 


and automatic type of shocks 
which came into being in 1931. 


* ok tk 


MORE AUTOMOBILE history 
was unearthed by the expedition 


in the quiet little town of War- | 


ren, Ohio, the home of Packard 
cable. Here, I found, the first 
Packard car ever built was turned 
out in 1898 by J. W. and W. D. 
Packard, who had founded the 
Packard Electric Co. in 1890. Now 
Packard cars are built in De- 
troit but the Packard Electric Co. 


|is a subsidiary of General Mo- | 


list | 


the large fleet orders placed thus | 


far in 1934 read like a blue book 
of American business. 

“For instance,” says Stan, 
the packing 


each ordered fleets of 25 or more. 
On one April day over 400 orders 
for the new model were placed in 
Chicago and New York alone.” 
* * f 

GABRIEL is an institution in 
the Cleveland branch of the auto- 
mobile industry which has for 30 
starting with the famous 
Gabriel horn, “consistently en- 
gineered important improvements 
affecting motor car comfort and 
performance,” as David Benjamin, 
vice-president of the company, 
puts it. 

Gabriel’s big job right now is 
making shock absorbers of the 


the flow of oil thermostatically, 
equalizing brake action. Benjamin 


| thinks that knee action demands 


| thermostatic type, which controls | 


tors, making one of the leading 
brands of automotive cable. 
How come the cable is interest- 


| ing, for really the cable laid the 


“in | 
industry Armour, | 
| Cudahy, Swift and Wilson have 


better shock absorbers because if | 
the shocks do not function prop- | 
erly it affects the action of the} 


front end of the car. 

Just out is Gabriel’s line of 
form-fitting trunks which _ sit 
snug against the body, following 
its lines, 
capacity. Lamping one on a car 
in front of the plant, this writer 
could not tell it from a built-in 
job. — oe 


HARKING BACK to the early 
days when the industry was fum- 
bling around to attain ride con- 
trol, Benjamin recalled how the 
Gabriel Snubber happened to get 
its catchy name, giving the credit 
to Schmidt, who was Cadillac’s 


giving more carrying | 


egg that produced the Packard 


ear. J. W., owner of a Winton, 
found out that high tension ig- 
nition was better than jump 


spark, but nowhere in this coun- 
try or in Europe, could he find 
the kind of cable he wanted. So 
when Alexander Winton suggested 
to him that if he thought he could 
build a better car than the Win- 
ton that he go out and do it. it 
put J. W. into the automobile 
business. 

The Packards, when they went 
to Detroit, stepped out of the 
Warren picture so far 
Packard Electric Co. was con- 


cerned, but ‘that well established | 


cable business has carried on 
over the years. Starting out as 
original equipment, a big replace- 


| 
| 


ae the | ruled that 


ment market was opened up and | 


the plant at Warren now has a 


maximum capacity of about 40,- | 


000.000 feet a month. 


This February and March were | 


the best months in the history 
of this company which is saying 
a lot when you remember that 
it has been making cable for well 
nigh 45 years. 
a * * 

INTERESTING, TOO, was the 
talk I had with Gene Judd at 
Goodyear, who pointed out that 
while the balloon type still pre- 
dominates the doughnut, called 
airwheel by Goodyear, is making 


| distinct progress, threatening the 


chief engineer when this device | 


was brought out in 1911. Claud 
Foster, founder of the Gabriel 
company, took his idea to Schmidt 
for an opinion. 

The Cadillac engineer went 
over it carefully. “I see what you 
are doing,” he told Foster. “You 
are snubbing the axle.” Which 
described it so aptly that Foster 
adopted the name of  snubber. 
It became standard equipment on 
most General 
many years. Engineering progress 
caused Gabriel to drop the snub- 





supremacy of the balloon. This 
year has seen the airwheel be- 
coming standard equipment on 
several more makes and Good- 
year, Judd says, has supplied 


| about 80 per cent of the super- 


soft type now in use. Europe is 
taking up the airwheel and an- 
other new field is the increasing 


| use of doughnuts on tractors. 


* * * 


TRUE TO NEWSPAPER tra- 
dition our Chicago Daily Drovers 
Journal was issued Monday, de- 
spite fire and will be issued 


| uninterruptedly each day as it 
Motors cars for | 


has been for over 60 years. Our 
subscription list and advertising 
schedules were saved. We are 


| 
rebuilding 


our Chicago Daily 
Drovers Journal plant immediate- 
ly and will continue to serve daily 
the great livestock industry. In- 
cidentally all buildings at the 
stock yards will be rebuilt. Live 
stock is being received and 
slaughtered and shipped and busi- 
ness as usual is the watchword. 
Sorry to tell you that the three 


| hundred oil paintings at Saddle 


| However, 


and Sirloin Club were all de- 
stroyed. Thus J. J. McMahon, 
publisher of Corn Belt Farm 
Dailies, whose establishment was 
located in the heart of the Chi- 
cago fire belt last week, wires 
confirmation of my fears regard- 
ing the art treasures in the Sad- 
dle and Sirloin Club. It also con- 


firms my belief that newspaper 
traditions are not built upon 
myths. 


North Carolina Dealers 


| 





| on the 





Protest Sales Tax | 
| wage and hours rate, varying ac- 


Charlotte, N. C., May 25. 
Charlotte’s automobile dealers 
are hot and bothered by a new 
ruling regarding the North Caro- 


lina sales tax as applies to auto- | 
mobiles, and at a recent meeting | 


vigorously protested against the 
ruling. 
It was pointed out that the 


sales tax on new automobiles is 
$10. 





Ohio Group 
Maintenance 


Men Included 


Columbus, O., May 25.—At a 
meeting of the board of trustees 
of the Ohio Automotive Assn., 
May 17, ratification was given to 
the inclusion of the maintenance 
garage and wholesale automotive 


| industries in the Ohio Automotive 


Assn. 
The plan for the amalgamation 


| of these two with the car dealers 


has been under way for the last 
six months and came to a head 
early in May, when delegates 
representing local organizations 
of the maintenance industry held 
a meeting here and placed in 
nomination the names of seven 
leading maintenance men to serve 
Ohio Automotive Assn. 
board of trustees. This was upon 
invitation of the board. Those 
elected to serve as_ trustees, 
representing the maintenance in- 
dustry were: Frank Just, Akron; 
John Metzger, Toledo; George 
Fleming, Cleveland; Ted Dunlap, 
Canton; Frank Elliott, Zanes- 
ville; L. E. Stillinger, Columbus; 
Clyde C. Ross, Greenville. 

Under this plan which was rati- 
fied by the board at the May 17 
meeting, Frank Just will become 
first vice-president of the Ohio 
Automotive Assn. for the ensuing 
year. 

Similar action was taken by a 
meeting of jobbers at Columbus, 
May 16, who selected the follow- 
ing seven to serve on the Ohio 
Automotive board of trus- 
tees, representing the wholesale 
automotive industry: E. S. Bald- 


win, Columbus; Albert P. Fall, 
Toledo; Stanley Felthouse, Cin- 
cinnati; Hall Miller, Dayton; 


Charles H. Sanborn, Ashtabula; 
Elton R. Seager, Cleveland, and 
J. H. Wolff, Canton. 


Garagemen Adopt Code 


At Annual Convention 
Milwaukee, Wis., May 25.—A 
garage code providing for a flat 


cording to cities, was adopted at 
the annual convention of the 


| Wisconsin State Assn. of Garage 


Many new car sales involve | 


the sale by the dealer of the pur- | 


used car, on which no 

has been charged. 
the North Carolina 
department now has 
a sales tax must be 
charged on used cars when that 


chaser’s 
sales tax 


revenue 


used car was taken in a trade| Leonard 


Operators, held May 20, 21 and 
22 here. The code, as adopted 
by the convention, provides a 
50-cent per hour minimum wage 
for garage mechanics and a 44- 
hour week. 

Paul O. Schulz, Milwaukee, was 
re-elected president of the as- 


sociation; R. J. Barbera, Mil- 
| waukee; James H. Brevik, La 
Crosse and John Lawrence, 


| Green Bay, vice-presidents; Wal- 


ter W. Hackbarth, Milwaukee, 
secretary; A. R. Petersen, Mil- 
waukee, financial secretary, and 
Weeks, Milwaukee, 


for another used car that was | treasurer. 
| involved previously in a new car 


sale. 


The car dealers regard the lat- 


R. B. Gillette 


Eau Claire, Wis., May 25.—Ray- 


est ruling as inconsistent, and | mond B. Gillette, 69, founder of 
| that it increases the tax on the | the Gillette Rubber Co. died here, 


new car sold. 


| May 19, at a local hospital. 


FLEET OWNER LISTS 


Operators 
Having 


10 or more 
100 or more 


No. of 
Listings 


26,000 
2,500 


No. of 
Vehicles 


1,500,000 
900,000 


Lists That Are Kept Up to Date 


Lists that show the NAME OF THE MAN TO SEE and 
the total number of Vehicles. 


Each local list is zoned, routed, alphabetically indexed 


and vocationally keyed. 


We can supply a list for any city, trading area, state or 


for the entire country. 


FLEET OWNER LIST 
COMPANY 


1817 Broadway 





NEW YORK CITY 








H J. Sh Joi 
Chevrolet Standard Slated [13 i. Spohr: Farces 


For Formal 


Detroit, May 25.—The Chevro- 
let Motor Co. announced today 
that a companion car to the 
present series, the New Improved 
1934 Standard Six—priced to 
make it the world’s lowest priced 
six — will be placed on display 
formally for the first time at the 
60 General Motors shows 
throughout the nation June 2. 

Thousands of the new models 
have already been built and 
shipped to Chevrolet dealers for 
a simultaneous national showing, 
William E. Holler, general sales 
manager of the company, stated. 

Built, styled and priced to fit 
the needs of the times, the new 
Improved Standard line is in- 
tended to offer big-car value for 
the small-car purchaser as well 
as economy in both first cost and 
in operating costs. 

“The new Improved Standard 
Six is built for business use and 








for that group of private owners 
who want a car without the de- 
luxe features and extra long 
wheelbase of the present Master 
Six,” said Holler. He declared 
that the new line would offer the 
lowest-priced six cylinder car in 
the industry and added that he 
expects the new line to account 
for an important part of the 
company’s 1934 production and 
sales. 

“Having experienced an im- 
proving market, consistently run- 
ning ahead of last year since we 
announced our Master line in 
January, we think that the mar- 
ket is ready for a car of the 
Improved Standard Six type,” 
Holler stated. 

“We feel that with the ‘Im- 
proved Standard Six’ we will 
greatly expand our market 
among people who want value, 
quality and dependable _ trans- 
portation at lowest possible cost. 
Unquestionably many private 
users will select the Standard for 
personal use, but, in addition, we 
expect this new line to account 
for much of our business from 
the large fleet users and the 
commercial traveler. There is a 
growing need for this type of car 
among fleet users and for sales- 
men who are not furnished com- 
pany cars and have to buy their 
own.” 

“The latter want dependable, 
economical transportation coupled 





Virginia Motorists Lag 
In Motor Inspections 


Richmond, Va., May 25 (UTPS). 
—Of the 254,889 automobiles now 
licensed in Virginia, only 87,815 
thus far have been inspected for 
mechanical defects, and only 10 
days remain for the remaining 
cars to undergo the examination. 
It will be unlawful to operate an 
uninspected car on the highways 
after May 31. 

It was announced by the motor 
vehicle division that NRA code 
provisions will not permit inspec- 
tion stations to remain open all 
night for the benefit of delin- 
quents this year. There are more 
than 800 different inspection sta- 
tions at which inspections may be 
had free of charge. 


Hudson Reports Sales 
Doubling in Many States 


Detroit. May 25.—Hudson and 
Terrapia... retail sales for May 
are showing an increase over 
April, according to Roy D. Chapin, 
president of the Hudson Motor 
Car Co. “Registrations in many 
states show a doubling of Hudson 
and Terraplane sales,” said 
Chapin, “and in some cases are 
three to four times as high as 
last year.” 

“The Hudson factory is ship- 
ping at the rate of 500 cars a 
day,” continued Chapin. “Ship- 
ments already this year are over 
54,000 against 13,000 during the 
same period in 1983,” he added. 





Detroit, May 25.—Appointment 

Debut June y of Harry J. Shorter as district 
representative of the Detroit city 

district, which 
with a modern styling. First,| includes all of 
though, they want a quality car| Wayne county, 
of low first cost and low opera-| for Dodge has 


tion and maintenance costs.” been an- 
The addition of the “Improved | nounced. 
Standard Six” places Chevrolet in Shorter has 


the most advantageous position] been connected 
it has ever held in the industry,| with the auto- 
Holler pointed out. Already off | mobile business ‘ 
to a flying start to its fourth con-|in various sales - | 
secutive year of leadership in the | capacities in > 
industry, the new car will further| Detroit and le Ps 
solidify its relative position. New York since H. J. Shorter 
Exhaustive tests over many/|1915. He has 
months at the proving ground | also served as a field represen- 
covering every phase of operating | tative, traveling mostly in middle 





and maintenance costs, show the | western territory. Shorter suc- | 
new Standard Six line to be the | ceeds H. P. Valentine, recently | 


most economical Chevrolet ever | transferred to Los Angeles as city 
built, Holler said. manager for Dodge. 

































International line.”” 























ema from scratch, without previous 
truck selling experience, the Rossi- 
Crabtree Motor Company has a record of 
gratifying success with International Trucks 
during a time when passenger-car sales 
were extremely slow in its territory. 


Located in Trinidad, which has a popu- 
lation of only 12,000, in a sparsely settled 
section of Colorado, Rossi-Crabtree has sold 





Another Example of International Dealer 





conditions. 
Take the case of Ralph H. Bunker, International 


months. This business gave him a gross profit of 18.3%. 


tional Truck finance plan on both new and used trucks. Largest 
and through direct-mail. 
national Truck contract in your territory. 


OF AMERICA 


(Incorporated) 


606 So. Michigan Ave. 



















“We see a far brighter future ahead because 


we sell INTERNATIONAL TRUCKS along with 
cars. | don’t see how a dealer could pass up 


the opportunity that is his with the present 














This is the handsome sales and service home of the Rossi-Crabtree Motor Co., Trinidad, Colorado. 





The success of Rossi-Crabtree with International Trucks in a sec- 
tion not encouraging to truck volume is an inspiration to every 
automotive dealer. Think of the truck possibilities under average 


Dover, N. H. In this city of 15,000 population, and in the surround- 
ing territory, Mr. Bunker has sold 47 Internationals in the past 15 


Here Is What International Offers: 


A complete line of trucks from %-ton to 7%-ton. A reputation without equal 
for quality and after-sale service. 201 International Harvester branches offering 
International dealers the closest possible assistance in sales and service. Interna- 


campaign of any full-line truck manufacturer, constantly gromating the sale 
of Internationals in national magazines, newspapers, vocational publ 


Call the nearest International Branch for full details about the Inter- 


INTERNATIONAL HARVESTER COMPANY 


Chicago, Iinois V-type Radiator of the New Internationals. 


NTERNATIONAL TRUCK 
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Chrysler Delivers 50,000 
Units in 20 Weeks of ’34 


| Detroit, May 25.—More than 50,-' Chrysler jumping 32.2 per cent 
| 000 units were delivered at retail and Plymouth 23 per cent. The 
by the Chrysler Sales Corp.’s| combined gain over the corre- 
dealer body in the first 20 weeks | sponding week of 1932 was even 
of 1934, according to figures re-| more marked, namely 9.2 per cent 
leased by J. W. Frazer, general | for Chrysler and 77.2 per cent for 
| sales manager. For the period Plymouth. 

of the year ending May 19, the 

count was 50,670 Chryslers and 

Plymouths. This is an increase Schnell Promoted 

of 66.4 per cent over the corre-| Cincinnati, May 25.—Arthur E. 
sponding 20 weeks of 1933 and of Schnell, for the last two years 
82.9 per cent over the correspond- supervisor of the valve depart- 

ing period of 1932. ment of Aluminum Industries, 
| A total of 789 Chryslers and | Inc., has been promoted to plant 

2,762 Plymouths, 3,551 units in all,| superintendent, effective May 1. 

were reported at retail for the} Schnell is a native of Detroit and 

week ending May 19. Both Chrys-| began his career in the automo- 

ler and Plymouth’ deliveries| tive industry with the Wilcox- 

| the corresponding week of 1933,| Rich Co., Detroit. 








—CLARENCE CRABTREE 









41 International Trucks at a gross profit 
of 23%. The used truck business brought 
additional profit. The volume on trucks, 
which was done without increasing over- 
head, permitted passing up poor deals on 
both cars and trucks. And this firm in- 
creased International Truck sales in the 
county from 3% of all the trucks sold in 
1931 to 20% in 1934. 








Success 


dealer at 


advertising 


ications, 
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NEW COMMERCIAL CAR REGISTRATIONS FIRST QUARTER, 1934-1933 
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Buick Projects Output | 
For June Over 11,000) 


Flint, Mich., May 25.—Swinging 
into production at a rate higher 
than in any period thus far this 
year, the Buick Motor Co. is 
building an average of 500 cars 
a day and will produce more 
than 11,000 units in June, the 
largest month’s schedule during 
1934, according to figures made 
public today. 

With the announcement of the 
new series 40 Buick in a lower 
price range, a large bank of or- 
ders is on hand at the factory 
requiring peak production to 
meet the demands of the sales 
organization, it is said. On May 
21, a total of 586 new Buicks were 
shipped, the largest single day’s 
shipment since 1929. 

“Since the assembly line went 
into full operation following na- 
tionwide announcement of 
new car, the rate of production 
was stepped almost immediately 
to 500 cars 





“a word in 
edgewise” 


(Continued from Page 4) 
could offer back East against 
hard liquor drinking would be 
these cheap but delicious wines, 
tax free. 

DURING THE GOOD old 5,- 
000,000 production years this one 
State absorbed about 10 per cent 
of all the automobiles and trucks 
built in the United States. Most 
of them still seem to be running, 
although we must confess plenty 
of ’34 models are in evidence 
even in the small towns. The 
California State Police are using 
many new Chryslers painted 
black and white with 
gold seals on the doors. A good 
advertisement if you like speed 
cops, perhaps a convincing argu- 
ment for airflow design to the 
public anyway. There seemed to 
be a procession of trucks all the 
way from Los 
Francisco in 
They have to 
power and good 


both 
have plenty of 
brakes to make it. 


THANKS TO DON LEE, Cad- 
illac-LaSalle distributor for this 
empire, we are wafted over 
mountains and across. valleys 
more comfortably than any Pull- 
man could ride. Only the speed- 
ometer can convince you that the 
California panorama is passing 
your windows at 70 miles per 
hour. You are bound to wonder 
what the Forty-niners who 
crossed these same prairies in 
their covered wagons would think 
of our intestinal fortitude. 


* 


YESTERDAY WE attended the 
joint luncheon of the San Fran- 
cisco Advertising Club and the 
Down Town Association held in 
honor of Californians, Inc., at the 


historic old Palace Hotel. Earle | 
Weller, of the local Campbell- | 
Ewald office, gave a_ historical 


picture of this not so old city 
which has made our stay here 
twice as_ interesting. Others 
talked of the present and pre- 
dicted the future city a few 
hours by air from the 


in | 
important | 


the | 


maintained at approximately that | 
pace through the remainder of 
May and June,” H. H. Curtice, 
president and general manager, 
said. “For June we have sched- 
uled 11,438 cars which compares 
with 10,886 projected in May and 
8,773 scheduled for April, the pre- 
vious high months of the year.” 

“Public acceptance of the new 
lower priced Buick and a steady 
expansion in Buick’s dealer or- 
ganization has resulted in in- 
creased demands upon the fac- | 
tory. Every effort is being made 
to meet these demands so that 
prompt delivery of cars can be 
made to retail customers.” 

The Buick dealer organization, 
Curtice announced, has increased 
26 per cent in the past year, much 
of that gain having been made 
Since Jan. 1. On May 1, Buick 
had a total of 2,627 dealers as 
| compared with 2,082 on May 1, 


a day and will be} last year. 


A New and Improved GMC Semi-trailer 


— GMC 218 


2,000 Pounds Higher Axle Rating ... 
Now 10,000 Pounds... at a New Low Price 





Angeles to San | 
directions. | 





Atlantic | 


and the metropolis of the West. | 


the 
two 
span 


Later we went to see 
struction work on the 
bridges which will 


new 
the 


con- | 


Golden Gate in one direction and | 


across the bay direct to Oakland 
in the other. Every new develop- 
ment points to greater use 
automobiles and trucks here. If 
you ever get the least bit pessim- 
istic over the future of this coun- 
try of ours under Roosevelt, or 
any man who follows him, get in 
your flivver and head West. 
Every day your barometer will 
rise and you'll return with only 
the prediction of fair weather 
ahead in your heart.—G. M.S. 





of | 


Hearst and Brisbane 
Inspect World’s Fair 
Chicago, May 25.—William Ran- 
dolph Hearst, newspaper pub- 
lisher, and Arthur Brisbane, 
columnist, accompanied by Rufus 
Dawes, president of “A Century 
of Progress,” made an inspection 
tour of the Chrysler Motors ex- 


hibit at the World’s Fair Wed- 
nesday. 

“The Fair,” said Hearst, “is 
popularizing the modernistic 


style of architecture and making 
people conscious of the trend in 
this direction. Everywhere you 
go—in shops, stores you see the 
reflection of this modernistic styl- 
ing of buildings both inside and 
out. The Fair, with its modern- 
istic structures like the Chrysler 
building gave this trend its first 
real impetus.” 


Trans-Canada Highway 
Sault Ste. Marie, Ont., May 25. 
Mayor James Lyons announced 
that work on the trans-Canada 
highway in this section would be 
extended, with seven camps of 50 
men each being established im- 
mediately. The men will cut a 


| 


SRI ar 


‘a new and improved 1934 GMC semi-trailer, 
TT-218, will meet 90% of all trailer needs. 
Its new 4” tubular axle is 27% stronger, permitting the 


substantial increase from 
rating. 


Spindle size is 21/2”, compared to the 


8,000 to 10,000 pounds axle 


21/p" 


2)” spindle 


generally used. Auxiliary springs are standard equip- 


ment—no extra cost, 


Brakes are larger (17g x 3), for greater safety and 


lower operating costs. 


Lining area is larger by 44‘:. 


New quick-release valve reduces speed of brake applica- 


tion to approximately 1 
braces are standard and 


6 of former time. Support 
spring brackets are heavier. 


Maximum tire size is increased—34 x 7 duals or 8:25 /20 


duals are now available. 


At its new low price, this GMC trailer TT-218 is the 


t 


t 


GENERAL MOTORS TRUCK COMPANY 
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Nash Greets Old Timer 








C. W. Nash, builder of a million cars bearing his name, is reaping 

the richest rewards of 40 successful industrial years through the 

messages of sincere appreciation coming from American motorists. 

Here he is shown with (left) Frank L. Martin, of Los Angeles, one of 

the army of Nash owners who has entered his old Nash car in the 
millionth Nash contest. 


right-of-way from Michipicoten to; to engage in highway work near 


White River, and from White| Batchawana, and they will con- 
River to Hornepayne. 30 men) struct a temporary bridge over 
will leave Sault Ste. Marie today! the Pancake River 


outstanding trailer value in its class, just as the following 
additional GMC trailer models are outstanding values in 
theirs: 

TT-252, semi-trailer, 16,000 pound axle rating. 

TT-418, 4-wheeler, 20,000 pound axle rating. 

TT-452, 4-wheeler, 30,000 pound axle rating. 
Every GMC trailer is built by a truck builder, to heavy 
duty truck standards, to operate as an integral part of the 
truck on which it is used. 





Parts are interchangeable with GMC trucks—and service 
is available, nationally, through GMC branches and 
dealers. 

This trailer and the new 114% ton GMC T-16 truck at 
$595.00 make the GMC franchise extremely attractive. 
There is a GMC truck or trailer for every hauling 
requirement and a new low finance plan which handles 
both as one transaction .. . write for complete details. 


GENERAL MOTORS TRUCKS and Trailers. 


Time Payments Available Through Our Own Y. M. A. C. 


PONTIAC, MICHIGAN 





20 


Chrysler Fair 
Is Rea 


Chicago, May 25.—The Chrysler | 
Motors Exhibit at the Century | 
of Progress exposition, all bright- 
ened in new colors and set off 
with shrubbery, lawn, and re- 
flecting pools was in readiness to- 
day for the 1934 opening of the 
World’s Fair. 

The exhibit this year is re- 
ported to be entirely new, with 
not a single exhibit that was part 
of last year’s show repeated. 

The entire exhibit covers seven 
acres of ground. It is located 
at the intersection of 31st street 
and Lief Ericson Drive, just in- 
side the 31st street entrance, ac- 
cessible from the three main ar- 
teries of the Fair. 


This year Chrysler has three 
separate exhibits that will bid 
for the attention of the fair- 
goers. First is the exhibit build- 
ing proper, which will house ex- 
hibits from the scientific to the 
spectacular. Rivalling this will 
be the sand-pits, where speedway 
stars, led by Barney Oldfield, will 
attempt to thrill spectators with 
their feats of driving skill and 
daring. A grand stand seating 
1,200 people has been erected, en- 
abling 3,500 people to see the 
track events. 

Another attraction will be the 
4,000-pound forging hammer mak- 
ink spindles for Plymouth cars. 
This will, it is claimed, be the 
only forging operations on the 
Fair grounds. 

Various niches throughout the 
building contain features of 
Chrysler engineering and design. 
One part will contain the Airflow 
exhibit, another the hydraulic 
brake exhibit, another the float- 
ing power exhibit. Another ex- 
hibit, the safety steel body niche, 
will show the flash welding op- 
eration in which two pieces of 
body steel are flash welded to- 
gether. 





Name Bock Manager 


Chicago, May 25.—H. O. Bock, 
of United States Rubber Prod- 
ucts, Inc., has been named as tire 
sales district manager in Chi- 
cago. Bock previously served in 
that capacity at Los Angeles and 
Kansas City. During the past 
four years he was in charge of 
the truck and bus tire depart- 
ment at the general office in New | 
York. 
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3000 OUTSIDE ROOMS...3000 BATHS 
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French Flivver Has Plenty of Snap 


Exhibit 
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Court Enjoins 
Assessments on | 
Excessive Loads 


| 
| 


Denver, Colo., May 25,—Inde- | 
pendent truckers fighting the pres- 
ent methods of the State motor 
vehicle department in licensing 
trucks carrying excess loads won 
an initial battle when District 
Judge Claude C. Coffin, sitting at 
Greeley, issued a temporary in- 
junction against collection of 
such fees by Homer F. Bedford, 
State treasurer, from C. H. Cap- 
ron, a commercial trucker and 
secretary of the Independent 
Truckmen’s Assn. 

The dispute arose over the prac- 
tice of the treasurer’s office in 
fixing license fees on the basis of 
the actual carrying capacity of 
the trucks instead of the so-called 
factory rating. Capron pointed 
out that trucks rated at one and 
one-half-ton capacity are com- 
monly employed to carry loads of 
three to five tons. The truckers 
insist the factory rating should 
be the license fee basis. Points 
of the case will be argued when 
the question of making the in-| 
junction permanent arises. 

Judge Coffin, however, refused 
the request that the injunction 
apply to all truckers similarly 
situated, and in consequence it 
applies only to Capron’s fees. 





Southern Dealer Group 


Names Official Staff | 

New Bern, N. C., May 25. 
Eastern Carolina Automobile 
Dealers’ Assn., meeting here, 
elected new officers for the en- 
suing year, as follows: R. A. 
Thompson, Kinston, president; T. 
B. Attmore, Washington, vice- 
president; J. B. Mullineaux, New 
Bern, re-elected secretary-treas- | 
urer. 

Executive committee was named | 
as follows: R. A. Thompson, | 
chairman; E. G. Flanagan jr., 
Greenville; Gurley, Kinston; J. E. | 


Wetherington, New Bern; John 
Gorham, Washington. The di- 
rectors were re-elected, except 


that W. S. Brown of Greenville, 
takes the place of B. W. Suggs, | 
of Greenville. 


ptt 





The new Citroen, latest offering of the French Henry Ford, has 
It has a seven h.p. motor (French rating), | 


plenty of sex appeal. 


| 
| 
| 


independent front wheel drive and a Budd all-steel one-piece body. 
The dies and stampings for the body were made by the Budd Co. | 


in its Philadelphia plant. 


Canadian April Output 
Totals 18,363 Units 
Montreal, Can., May 25.—Pro- 
duction of automobiles in Canada 
during April totalled 18,363 units, 
the highest number for any month 
since May, 1930. In January, Feb- 
ruary and March of this year the 
output was 6,904, 8,571 and 14,180 
cars respectively, and in April a 
year ago the number was 8,255. 
The total for April included 15,- 
451 passenger cars and 2,912 
trucks. Of the passenger cars 


| 11,678 cars were for sale in Can- 


ada and 3,773 were for export, 
and 1,847 of the trucks were in- 
tended for use in Canada and 
1,065 were for export. Imports 
during April included 215 pas- 
senger cars and 50 trucks, while 
exports were reported at 2,946 
passenger units and 1,022 trucks. 
The apparent Canadian consump- 
tion of cars and trucks was 13,- 
790 units, as determined by add- 
ing the imports of 265 to the 13,- 


525 cars made for sale in Canada. | 


PIN CUSHION 


Steel Requirements 


In Chicago Show Drop 
Chicago, May 25.—The demand 
for steel in the Chicago area is 
showing greater diversity, but the 
total requirements have fallen off 
as compared with a week ago, it 
is stated in steel circles. The 
decrease in volume is attributed 
to a lessened demand by the 
automotive factories. 
It is stated that the Chicago 
scrap market has become listless, 
with prices nominal in the ab- 
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sence of consumer purchases, and | 
that some mills are no longer 
| accepting automobile heavy melt- | 
ing steel. The expectation is that 
specifications for such steel will 
remain light. 





| 





| Tri-State Truck 


Operators Name 
Group Officers 


Memphis, Tenn., May 25.—Tri- 
State Motor Truck Assn., prepar- 
atory to pushing forward an ag- 
gressive program of motor truck 


| legislation in the Tri-States and 


the regulation of truck operators 
under the NRA, held a meeting 
here and elected the following 


| officers: Milson Magee, president; 


C. F. Kinzer, vice-president; Don- 
ald White, general manager- 
treasurer; D. G. Hitchcock, traffic 


manager and secretary; V. H. 
| Fulling, director of publicity; 
John S. Mosby and Ceylon 


| Frazier, attorneys. 


A legislative committee which 
will formulate a program of leg- 
islation for presentation to the 
legislatures of Tennessee, Ark- 
ansas and Mississippi, was also 
elected. The committee is com- 
posed of Mosby, Fulling, Frazier, 
Magee, Conson, Hitchcock and 
| White. 





2 LITTLE CLOTHS 


A 


cushion—little 
home” here. At th 


depots. The Shelby 


bell boy are frien 
alert. The rooms are 





LOBBY SHOPS 


THREE POPULAR PRICED 
RESTAURANTS 


GARAGE 


you Hort 


MAYNARD D. 


eliminating servidors. 


| able—from $2 to $10. Suites $6 to $25. 





HOE CLOTH, a wash cloth and a pin 


things to be sure, but 


they're in every Shelby room. It's this kind of 
thoughtful provision that makes you feel “at 


e Shelby you're near 


everything — the smart shops—theatres— 
principal office buildings and transportation 


staff, from manager to 


dly — courteous — ever 
so large and cheerful 


—all 900 have circulating ice water, pri- 
vate bath, box-mattressed beds and tip- 


Room tariffs are reason- 





Shelb 


SMITH, President 
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Claims Dealer Success Secret is Good Service 


©— 


Veteran Equipment Maker 
Says ‘Service Confidence’ 


Is Best Asset Available 


By E. M. LUBECK 


R. WILSON, of Buffalo, who, as a manufacturer of 

. dealers’ shop equipment, is a pioneer in the service 
industry, has probably accumulated more information on 
dealers’ service department profits than any other indi- 
vidual. The equipment which his shops have developed 
since the start of the automobile business has been sold in 
every section of the world. Ford dealers equipment, made 


by K.R.W., and approved by Ford Motor Co. engineers, is 
found at every turn of the road.©———— eee ene 


Wilson’s countless contacts with 
dealers have given him a knowl- 
edge of what is needed to give 
proper and profitable service and 
have also provided a fund of in- 
formation which makes his advice 
to the dealer just starting in the 
business an exceedingly valuable 
asset. This is particularly true 
in the case of dealers who desire 
to increase their service work 
and retrieve the owner who has 
gone elsewhere for his service. 

While “K. R.” leans toward the 
Ford dealer, he tells me he has 
learned a lot which has been to 
the advantage of his own organi- 
zation. “Information on service,” 
says Wilson, “if useful to us, is 
equally valuable to any one who 
wants to use it in improving his 
business. 


“To bring back the service busi- 
ness lost to competitors, the Ford 
dealer must raise the quality of 
his service far above the average 
of the competitors and to do this 
the dealer himself must adopt 
a new attitude toward service and 
service profits. To this he must 
add a very definite determination 
in adopting and carrying out up- 
to-date service programs. He 
must surround himself with 
trained personnel and then im- 
prove his service station equip- 
ment. To announce yourself as 
a service dealer without such a 
program is futile in every way. 
You can’t kid the motor car own- 
ers. 


“While dealers as a_ general 
rule are awakening to the fact 
that real profits are to be made 
from after sale service they must 
not lose sight of the conditions 
in the industry which have under- 
gone a big change. Today cars 
are being driven at better than 
express train speeds. Owners are 
always looking for top notch per- 
formance and at the same time 
economy of operation. Failure 
on the part of the owner to get 
such performance results in com- 
plaints about the cars. The dealer 
should set plans in operation 
which will permit the car to be 
checked at frequent intervals to 
insure for the owner the per- 
formance which he expects. And, 
above all, the dealer should be 
sure to check every item which 
may affect the safety of the 
owner. That is important in these 
days of high speed. However, 
none of this can be done with 
antiquated and obsolete shop 
equipment or the ordinary me- 
chanic. The service men must be 
the best and customer confidence, 
the paramount point in any deal- 
er’s sales or service program, can 
easily be established when the 
dealer sets himself up better than 
his competitor. That’s the secret 
of any dealer’s success in the 
service business and this success’ 
leads to increased sales of new 
cars as well.” 


K. R. Wilson’s message to the 
dealers is a genuine sermon. 
He points out that in every 
community there is some one who 
is a leader whether it is a ga- 
rage raan or a hot dog stand op- 
erator. “People,” says Wilson, 
“will go out of their way if you 
tender them something out of the 
ordinary in the way of quality or 
service. If in your business you 
incorporate a friendly interest in 








them as well, customers. will 
naturally come back again. How- 
ever, the head of the business 
must be the leader in any good 
will overtures which the company 
extends to the car owners. 

“Any dealer can become 
the outstanding man in his terri- 
tory if he tries. The formula is 
simple. First adopt the Golden 
Rule policy. The next step is to 
go through with it. Then clean 
house and get the shop in shape 
to attract the owner and create 
confidence. Hire only the best 
and most expert mechanics. Pay 
decent wages or even add com- 
missions. Provide the men with 
the latest tools and equipment 
which will reduce your labor 
costs and enable the men to turn 
out the best work in the quick- 
est time. 

“With such an organization you 
will do every job better and sell 
more repair jobs and accessories, 
because every man in the or- 
ganization will be keenly inter- 
ested in turning out the kind of 
work that will please your car 
owners and make them want to 
come back again. In turn they 
will tell their friends and that 
is the cheapest and best advertis- 
ing any business man can have. 

“In the motor car business you 
always will have plenty of com- 
petition from those who are try- 
ing to scale the wall of success 
at the top of which are the plums 
of money and increased business. 
Why keep on clutching at the 
wall for a handhold dividing your 
business with others. It is the 
man who has a ladder made up 
of a properly equipped modern 
station, thoroughly trained me- 
chanics and a definite plan who | 
will get to the top of the wall.” 





Eastman Holds 
Co-ordination 


Of Rails Unwise 


Richmond, Va., May 25 (UTPS). | 

Regulation and control of mo- | 
tor bus, truck and water carriers | 
by the Interstate Commerce Com- | 
mission was advocated by Joseph | 
B. Eastman, Federal co-ordinator 
of transportation, in an address 
at a dinner meeting of the Rich- 
mond Traffic Club, May 21. 

On bus and motor regulation, 
Eastman said that reasonable re- 
quirements not inconsistent with 
the police powers of the states 
in respect to continuous and ade- | 
quate service should be set up and 
that rates must be controlled. He 
has recommended a bill which 
embodies much of the Rayburn | 
bill now pending before Congress. | 
Co-ordination of all forms of | 
transportation is necessary in the | 
public interest, he holds. 

“If the operation of all forms | 
of transportation is to be co-| 
ordinated, with a real benefit to 
the country, the basic rates should 
normally be determined by the 
operations of the transportation 
agency which, in the particular 





instance, has the lowest costs,” 
he said. 
As to railroad consolidation, 


Eastman said that he has not 
made any specific recommenda- 





Hy, Jenny! You Old Atomizer 





One repair garage saves 75 per cent of a mechanic’s time by removing accumulations of grease and 
sludge with a hypressure Jenny, a product of the Homestead Valva Mfg. Co., Coraopolis, Pa., before 
he starts to work. Bolts, pins, and parts are mad e accessible by using a vapor spray, and the skilled 
workman is able to escape the delay, inconvenie nce, and annoyance incident to such interference. 


tion, but that, in a report to 
Congress, he had said: “I do not 
recommend a grand consolidation 
plan and I am not convinced that 
it would be wise to force so radi- 
cal and far-reaching a change 
upon the country under present 
conditions.” 


That railroad consolidation is 
still a long way off was the view 
of Eastman, who said that the 
depression had set back the prop- 
osition by making it almost im- 
possible to finance the huge pro- 
jects. 

Eastman, in his various reports 
to Congress, has strongly favored 
co-ordination of all forms of 
transportation and in his latest 
one in April said he had shown 
the advantages of rail and high- 
way co-ordination particularly. 
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Terms Motor Industry 


Bulwark of Progress 
Canton, O., May 25.—No single 
agency in the United States has 
contributed so much to America’s 
commercial progress as has the 
automobile industry. Nor has 
any other one group played a 
more important part in leading 
the country out of the depression 
than the men of vision and cour- 
age who head up this great 
industry. 

This was the tribute paid by 
H. H. Timken, president of the 
Timken Roller Bearing Co., to a 
group of the country’s leading 
automotive engineers assembling 
here Friday for the annual meet- 











For just a few additional dollars over the 
lowest price truck built, you can now buy 
Reo quality. Investigate this great value. 








ing of the Cleveland section of | 
the Society of Automotive Engi- 


ONES TR TT 


neers. Timken Co. was host to 
the group which included 200 en- 
gineers from Cleveland and 45 
from Detroit. 


Ray bestos-Manhattan 


Bridgeport, Conn., May 25.— 
Net income of Raybestos-Man- 
hattan, Inc., for the quarter end- 
ing March 31 was $292,973.34, 
equivalent to 45 cents per share, 
according to the quarterly report 
released May 17. During the 
same period in 1933, the corpora- 
tion sustained a loss of $63,428.51. 
Total assets of $16,308,099.68 are 
equivalent to nine times the cur- 
rent liabilities. Stockholders of 
record, May 31, 1934, will receive 
a dividend of 25 cents per share. 


Fo ea eee te RR 


MORE TRUCK 
FOR YOUR MONEY — 


¥ 


Reo Trucks range from % to 4-6 tons, prices 
from $530 chassis f. o. 6. Lansing, plus tax. 
Powered by Reo Gold Crown 6 and 8 cyl. Engines 
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Dodge Announces New Series ina Lower Price Class 


® 


Three Body ‘Styles Range 


From $650 


(Continued 
giving the body designers full 
play in the allotment of passen- 


ger comfort and roominess. 
344x4% in. six-cylinder engine de- 
velops 82 hp. with standard 5.6 
to 1 compression head. This out- 


put may be further stepped up 
through the use of an optional 
aluminum -alloy cylinder head | 


giving a compression ratio of 6.5 
to 1, and 87 hp. The engine, 
floating power mountings, is pro- 
vided with special heat and wear- 
resisting exhaust valve seats. The 
crankshaft has seven counter- 
weights and turns in four main 
bearings totaling 40.62 square 
inches in contact surface. The 
pistons are of the steel-strutted 
aluminum type, each piston hav- 
ing four compression and oil- 
control rings. 
Has Coil Springs 

The chassis of the lower-priced | 
Dodge models includes the or- 
iginal pantograph and coil spring 
type front suspension introduced 
in the 1934 Dodge DeLuxe six 
and effecting a marked improve- 
ment in operation and comfort. 
In the Dodge front wheel sus- 
pension, trade-named “floating 
cushion” wheels, the place of the 
traditional front axle is taken by 
a pair of drop-forged forked arms 
fixed to the chassis frame; the 


lower member is longer than the 


Coupe Has Rakish Lines 





from Page 


The | 


in | 


to $745 f.o.b. 


1) 
direction 
but at 
crosswise to it. 
| Pitman arm of the Dodge, 
combination with other special 
steering features is considered of 
great importance because it con- 
tributed much to the simplicity 
and stability of the entire steer- 
| ing mechanism. 

The rear suspension 
semi-elliptical springs with squeak- 


parallel to the 
right angles or 
The transverse 


in a 
frame, 


proofing Oilite inserts. The un- 
usual length of the rear springs, 


532 inches; brings 


| lower-priced field. 
about an even | 


distribution of the rear load and, | 


in combination with the unique 
spring hangers, has the impor- 
tant effect of giving the springs 
a periodicity or vibration rate co- 
inciding with that of the coil 
springs used in the “floating 
cushion” front 

In keeping with engineering 
| principles characterizing Dodge’s 
| other passenger car lines, the 
| brakes of the new lower-priced 
| models are self-equalizing hy- 
draulics in which molded friction 


blocks bear against composite 
| brake drums having ribbed iron 
| braking rings foundry-cast to 


brake drum backs of steel. 
Price Ranges 

Tire equipment is liberal in 

size, 


on the Dodge De Luxe lines 





The body of this new Dodge coupe is all-steel as are the other bodies 


in the line. It has “floating cushion” front wheel suspension, cross- | 


steering and other interesting features. 


upper, permitting the mainte- 


nance of a constant tread unaf- | 
fected by the rise and fall of the | 


front wheels. 

The transmission is_ supple- 
mented by a cam-and-roller free- 
wheeling unit arranged to be cut 
“in” or “out” as the driver 
chooses. This free-wheeling unit 
is more than ordinarily interest- 
ing because it gives the operator 
the choice of two different styles 
of driving—in conventional gear 
or in free wheeling. 

The clutch is of the dry single- 
plate type, 10 inches in diameter; 
a series of stabilizing springs are 
arranged between the _ driven 
clutch member and its hub; these 
springs act as shock absorbers in 
cushioning the effects of rota- 
tional changes occurring in the 
course of sudden clutch engage- 
ment and disengagement. The 
steering system is the latest pat- 
tern of the “cross-steering’ 


method. 
Cross Steering 
In Dodge _ cross-steering the 


which in other con- 
structions is mounted through 
the chassis frame and moves 
lengthwise to the car-—-is mounted 
directly under the steering gear 
housing; it is so arranged that it 
swings—not, as is usual practice, 


Pitman arm 





16x6.25 air wheels, with specially 
developed non-skid treads. 

Body styles provided in the 
| low-priced Dodge line are three 
—a coupe, at $650; and two se- 
dans, one at $695, the other at 
$745. The prices are f.o.b. fac- 
tory, Detroit. 

The interiors 


of the all-steel 





The sedan shown here lists at $695 f.o.b. factory Detroit. 


wheel suspension. | : 
| lower-priced 


in | 


| 
employs | 


| One of the two sedans which are part of the additional models with which 
The cars are on 117-inch wheelbase and are powered with an 82-horsepower motor 





in floating power mountings. 


© 


Government Seeks Control 


bodies have been worked out with 
much consideration for the com- 
fort of driver and passengers. 
Finish, trim and upholstering are 
highly attractive and durable. All 
three bodies are wired for radio. 

The introduction of the new 
sixes gives Dodge 
three different lines of 
interest to a widely varying 
clientele, namely, the special 121- 
inch wheelbase line consisting of 
brougham and convertible sedan, 
listing at $880 and $920, respec- 
tively; the 117-inch De Luxe line 
of three coupes and two sedans 
listing at from $690 to $790; and 
the just introduced lower-priced 


dealers 


| line offering one coupe and two 
| sedans, ranging in list price from 


identical with that furnished | 


$650 to $745. 


Oldsmobile Hits 


Production High 
In Present Gear 


Lansing, Mich., May 25. 
mobile has built more cars dur- | 
ing the first five months of 1934 
than during the entire year of | 
1933, according to C. L. McCuen, 
president and general manager of 
Olds Motor Works here. 

“The Oldsmobile factory is run- 
ning day and night on a double 
shift to keep pace with car or- 
ders,” said McCuen. “Factory 
payrolls have also reached a new 
all-time high, with employment 
even exceeding the peak _ in 
1929.” 

In his statement McCuen added, 
“There is no slackening in the 
demand for Oldsmobile sixes and 
eights. 

“June production schedules are 
being set at an even higher mark 
than May. Every indication 
points to the fact that 1934 will 
be one of the two biggest years 
in Oldsmobile’s entire 37 years of | 
manufacturing history.” 


Declare Dividend 
New York, May 25. — Interna- 
tional Business Machines Corp. | 
today declared a quarterly divi- 
dend of $1.50 a share on the cap- 
ital stock payable July 10 to hold- | 
ers” of rec ‘ord June 22. 


| be against it unless the President | 
| shop, 


Olds- | 


}; ever, 


The newest Dodges give dealers three 
of sixes, two on a 117-inch and one of a 121-inch wheelbase. 


In Revised 


(Continued from Page 


to fit a serious emergency de- 
velopment in his recovery scheme. 


This uncertainty grows out of | 


the unwillingness of Congress | 
members, up for re-election, to 
risk a vote on the bill if it pos- 
sibly can be avoided. It is an 
election year and both House and 
Senate members are fully aware 
of the consequences of voting 
either for or against, the measure. 

The bill is regarded as having 
comparatively easy sailing 
through the Senate with the 
House believed just as certain to| 


comes out publicly for enactment. 
Such action on his part, it is 
agreed, would put the bill through 
both branches of Congress, since 
few Democrats would jeopardize 





their chances of re-election by a 


vote in opposition to the White 
House. 
The President’s now positive | 


advocacy of the Wagner bill is | 
attributed to his desire to see the | 
Federal government equipped to | 
take charge of a labor situation 
that has grown steadily more 
acute until it reached its present 
violent climax. The existing Na- 
tional Labor Board, limited in its 
powers to functions of concilia- 
tion and counsel, is regarded as 
totally unqualified to meet pres- 
ent requirements. 


When the Wagner Bill is re- 
ported favorably to the Senate | 
within the next few days, how- | 


it will be quite a different 
measure than that which origin- 
ally aroused such a storm of op- 
position on the part of the auto- 
mobile industry and others. The | 
revised draft, instead of outlaw- 
ing the company union, estab- 
lishes all worker organizations on 
an equal basis. Its predominant 
objective is the setting up of a 
labor court having broad powers 
for the enforcement of decisions 








lines 


| general strike, 
| ago, 


| been arrested 


| cial notice of the 


Dodge has entered the 


Wagner Bill 


1) 
not only as they relate to employ- 


ers but also to employes. 
Toledo, O., May 25.—Ohio Na- 

tional Guardsmen were called out 

late yesterday to bolster the 


ranks of local authorities in seri- 
ous rioting at the plant of the 
Electric Auto-Lite Co. here. 

The trouble climaxed five weeks 


| of partial strike on the part of 
the workers, demanding a 10 per 


cent wage increase; recognition 
of their A. F. of L. union, and 
other concessions. Company offic- 
ials refused to concede the open 
but were willing to submit 
all the questions involved to the 
National Auto Labor Board for 
mediation. 

Although three moves for peace 
were under way, the threat of a 
first made 10 days 
appeared to be. gaining 
Wednesday night, 275 
electrical union workers, many 
of whom are employes at the 
Auto-Lite plant, voted to author- 
ize their business agent to call 
them out on strike any time he 
desired. 

Up to last 


ground. 


night, 21 men had 
and confined in the 


Toledo jail. Guardsmen said the 


}men would be charged with 
rioting. 
Brig. Gen. Connely, in charge 


of the troops, was ordered to con- 
fer with officials of the company 
in an attempt to persuade them 
to close the plant. If the officials 
declined, it was stated, the State 
would take action to shut down 
operations. 

Meanwhile, Miss Frances Per- 
kins, U. S. Secretary of Labor, 
appointed C. A. Taft, son of the 
former president, to act as spec- 
ial mediator in the strike. 

William Green, president of the 
the A. F. of L., placed the blame 


for the strike on the company 
officials. 
“It is the outcome of the de- 


| termination of the management,” 
| declared Green, 


“to maintain the 
company union at any cost, and 
to resist the attempts of the men 
to organize and bargain collect- 
ively under Section 7 (A) of the 
law.” 

The National Automobile Labor 
Board today stated that no offi- 
Toledo trouble 
has been brought to its attention. 
The Board will take action on the 
matter, it was announced, if both 
parties to the dispute enter an 
appeal 


Tire, Battery Group 
Greensboro, N. C., May 25. 
A new organization to be known 
as the Piedmont Tire & Battery 
Dealers’ Assn. was formed at a 
meeting at the King Cotton 

hotel in Greensboro, May 17. 
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Autocar 

Chevrolet 
Stewart 
Studebaker 
Terraplane 
White 
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Arizona 33 15} 

"34 1| ] ‘1| (231 27| - 2| 170) l 

Arkansas 33 120) Ps 64 1 

Californi 34 4| 1| | 1; 638) 4, 175; 10) 802; 93) 7; 85| 14 1} 30 1 1| 
ee 33 8 5 337 | 54) 11] 339 58 2 54 9 | 10 3 




































































































































































































































































































































































Colorado a | | | | | | 
; 34 | 2| 7 Nl 218| 11; 83) +17) +254, ~«19) | 66} 10) | 14 | 2 6 | 21 711 
Connecticut 33 | 1| 1| 1| 107 1 16) 8 103 7| 6 36| 8 9 7] 314 
Delaware ’34| 61 10 45 6 | 12 1 | 3 | 2 140 
33 2 41 16 2 1| 10 5 77 
Florida 34 19| l 195 3) 43) 1; 215 9 53 3 1 6 1 549 
385 = 22) 81 1| 8 |. 6F 1 19 I 2 1| I 194 
Gite 34] 8| | | 309 7| #56 1| 278 10 48 1 3 14| 71 742 
33 | 7 | | 209 4 3 72 8| I 18 3 | 3} 2] 334 
Idaho 34 l l | 137] 1} 59) 86| 3| 2) (14! | 1 1 1 | 305 
"33 | | 26 2 | 15) 1| | 6 | 50 
Illinois 34] 1| 1| 680! 55| 202 6| 563! 26 1} 136 9 1 18 | 1| 4) 22) | 1] 1737 
33] 2) 429| 89 55| 28] 275) 54| 17; 218 19 31 3) 2| 22 17 7 91] 1359 
Indiana "34 | j | | | 
"33 | | | | | 
lowa = Y | rs. fF f | | ro] fl | | 
33 | | | | 
Raencas "34 | | 289} 16 50) 2| 223] 7| | 47 2| 5 | 1| | 4 646 
33 51) 1 2 | 13 2 | 7| 3 1 80 
Kentucky a | | | l | 
Louisiana 34) | 1755 2 30 115) 2 “a7 | YT | 8 l 7 l i 371 
33] 3 77 5 5 36 5 31 BE 2| I 165 
Maine 34] | | | | | | | ! 
33] | __ | | 
Maryland 34] ] 3 8 193 2 «65 4| 153) 23 ‘| 53 4 | | 3 l 1 | 14 1] 527 
33] 1| l 8 | 115 1 11/ +1 7 22 2 n 2| 215 
Massachusetts 34] 13 7 423) 21, 181 6 684 42 2, 89} 17) 56 5 28) 7 1583 
33] 11 1 253 8 53 2 BO5 35 2 5 6 9 l - l b 2 Bn 6) 1 13 T57 
Michigan 34] Ur | 
33] — se 
Minnesota ’34| | 3965 21; 91! 5| 307 a. | =— <a. tr oe 1 2 9) a 916 
33] 3 107 14 6 2| 73) | I 25 5 | 41 ec I 16 258 
Mississippi 34] l —— | - | i — | 
33] | SS | | | | | | | | 
Missouri 34] 1| 1| 1} 6245 25° 150 3| 332) 22) +=+2| 120 #2) | 14 1 1 13 81 1320 
———___— 33] | | | 570} 18] 38] 4] 227| 34/ 8} 120) | | . ee i | 2 I 711060 
Montana "34 | 123 9 51 106 7 — a yt 5 5 1 5 1] 349 
"33 1) 7 61 8 50 2| 15 ' 7 1 i] 180 
Nebraska 34] 295° 23, 36 | 238 8 59, 2 - 4 1| 1] 667 
33 | _| 121} 8 a 6410 +4 yy | 257 
Nevada 34] | 19 8 1} 24 : tun. : 7 1 | 56 
33] 2 2 ! $ 
New Hampshire "34 1 133 3° «37 1} 1455 #7 12 —-— + | — | = 1 2| 1 | | 359 
| 33 l 18 I 5 57 I 12 2 | 1 3] 132 
New Jersey 34] 5 6 322 46 «113 4, 488) 47, 8 80 19) 18) 5 3 25) 5] 1194 
33 | 3 3| 5 220 7 31 2) 184, 25 7 66 (i 15 2 | |= =hr| Sl} 11] 593 
New Mexico 34] | 169 3) 12 89 a | a 12. T 3 | 319 
33] - 35 9 1 7 l I — = if 55 
New York 34] | + Se op | | 
33] | | ee 
North Carolina 34] 5 l 562 4 129 365, 16 #==| 47 3 #| |; § 3 8 6] 1153 
33] 8} 211 l 8 104 9 12 I 5 | a! 5] 394 
North Dakota "34 | | 142 2 27 94 4 | 4 7 7 4 a 323 
——_—__— 13 3 15 6 ; 7 37 
Ohio 34] 1 7| | 794° 28) 289 9 682) 53 #425 143 3 1) 38) 4 5| 2} 46 2) 261 2138 
33] 1| 7| 305, 16) 29 1! 221; 30! 23) 63 9 2} 10 | 2 6| 20] 745 
Oklahoma 341 ; —T se | | ! 
. 331 i _| | | | ! 
Oregon 34]. ~-3 128 1 55, 11, 121 5 i) 20 2 | | 5 1] 354 
33] 14 | 2 11 36 5 2 14 4| 1| 21 111 
Pennsylvania 34] 5; 21 18 893) 57! 488 11) 965; 91 8! 251 25 1 65 24) 8| | 71 51 3007 
"331 5 11 9! 546 34) 162 3| 378 53 11 130 21 22| 12 13 | 6 3 21] 1440 
Rhode Island "34 | 2 65 4 13 4. 110 20 18 3 4 1 | 244 
"33 1| 26 1 t 2 73 6 2 ~ 3 3 _ 1] 130 
South Carolina 34] 3 1 204 37 88 4 27 1 4 2 371 
33] 5| 117 5 55 2 9 2 | - in i p 197 
South Dakota "341 57 4 9 33 di 1 1] 116 
ee 33] ; 18 1 2 9 s 2 a | _j | | fa 
Tennessee ’34 | v me - 
- 331 - 
Texas "341 | ! 
"331 | | | | we ee ee ee ee _- ae 
Utah 34] | | 78] 3| 28) | 69) 6 |; 19 | 2 | 1] 206 
"33 | | 465] 3] | 14 2| 5 _ |. | j | 
inna 34] | 1| | = 88} 7| 26 1; 66 2 | 15 6 1 | 213 
334 } 24 5} 6| | 31 1 1) 1] | 2 i | Qt | 84 
Viraiale 34] 4| | 354) 3| 55) 2) 234) 11) 29) 1 l 3 9 1 706 
33] | | 180} 1] 13) | 93] 14! | 23 | = 2] 1 1} 330 
: 34] 1| | l 210) 1} 66 1} 179} = 12] 1} ‘57 2 | 5 2 8 12] 557 
Washington 33] | | 86 | ai} a} 47 9 3} 30! | 5 1 1 | si 199 
en 341 2) 236 5| 86 2) 145 6 oa ~ | 14 | 4a] | 545 
West Virginia 33] | | 93! 1} 11 | 54 7| 3 21 a | 4) | 6h 200 
7 , 34] 4 | 389] 9} 116| | 221; 14| | 66 8 13| 1 4 1| 3 5] 854 
Wissonsin 33] | | 184] 15] 16] 3] _ _68}__24/_—si|_—48 | | 4 | 5| — 6] 372 
, 34 | | cate dved 
Wyoming 33 | | | | | | | | | | 
re ne TD 
ac ; 134 1 | | 47] | 19] 2} 62) 9| 6 | | " | | 1| l 3| 2 153 
District of Columbia oa | 1| 36| Q| 18| 17| 5| | | | 80 
6| 9920) 2936| 106| 8804] 


4953 
Figures supplied by R. L. Polk & Co., New Jersey Motor List Co., and Sherlock and Arnold, 








* 35 States and District of Columbia. 





















Makers Report 
Additions to 
Dealer Lists 


The following new dealers have 
been signed recently by the 
Chrysler Sales Corp., the Hudson 
Motor Car Co., the Nash Motors 
Co., the Reo Motor Car Co., and 
the Studebaker Sales Corp.: 

ALASKA 

Studebaker—Juneau Motors, Juneau. 

ARIZONA 

Hudson—Bisbee Motor Co., Bisbee; and Mo- 
Intyre-Maxwell Motor Co., Winslow. 

Reo—Miller Bros, Motor, Inc., Phoenix. 

Studebaker—Johnson Motor Co., Globe. 

ARKANSAS 

Chrysier—Wynne Motor Co., Wynne; and New- 
port Motor Co., Newport. 

Studebaker—J. C. Appleby, Blytheville; and 
Woodruff-Hoover Co., Little Rock. 

CALIFORNIA 

Chrysler — Baccei Bros., Woodland; J. H. 
Creighton, Livermore; Chico Motor Sales Co., 
Chico; Jack’s Auto Exchange, Redding, Mt. 
Lassen Garage, Eusanville; and Harry E. 
Nevins, Brawley. 

Hudson — Steigerwald - Howard, Inc., Los 
Angeles; and Reed & McGinnis, N. Holly- 
wood. 

Nash—Nash Bestor Co., Hollywood; and Berk- 
meyer Garage, San Luis Ohispo. 

Reo—Herman C. Lynn, Colton; Robert Leith, 
Riverside; Paoli Bres., Eureka; G. R. Steven- 









son, Sacramento; Floyd Dickson, Salinas; 
and Floyd Dickson, Watsonville. 
Studebaker—Cliff McCready, Arcada; Joe Davis, 
Berkely; San Gabriel Valley Mtrs., Inc., El 
Monte; Carl W. Johnson, Mendocino; Edward 
F. Kind, Monrovia; Hagle Bros., Oxnard; 
Charles EB. Bell, Pismo Beach; Chester N. 
Weaver Co., San Leandro; and Forrest 
Hughes, Ukiah. 
COLORADO 

Hudeon—Brand’s Garage, Aspen; Rickard’s 
Corner, Lafayette; and Imperial Garage, 
Silverton. 

Reo—Gateway Service Station, Mancos, 
CONNECTICUT 
Chrysier—Hotel Burritt Garage, New Britain; 

and Triangle Motors, Derby. 
Nash—Anderson Nash Corp., Stamford. 
Reo—Cole Motor Sales, Manchester. 
Studebaker—Olson’s Garage, Norwich 
DELAWARE 
Reo—Geo. H. Culver Co., Seaford. 
DISTRICT OF COLUMBIA 
Chrysler—Gardiner-Stewart Motors, Inc., Wash- 
ington. 


FLEXIBLE 
LIGHT WEIGHT 


BABBITT LINED 
STEEL BACKED 
ACCURATE 
DEPENDABLE 
ECONOMICAL 


Precision Type Interchangeable 


Originators 
of 
Thin Wall 
Bearings 


THE NEW 
STANDARD 
Thin Wall 


MAIN BEARINGS 
AND CONNECTING 
ROD LINERS 


For Extremely HEAVY DUTY 
Thin Wall Stee! Backed Bearings 


Lined With LEADED BRONZE 
(Trade Name “CLEVITE”) 











eae LL! 
a 4 


CLEVELAND, OHIO 

















AUTOMOTIVE DAILY NEWS, SATURDAY, MAY 26, 1934 


LATEST CUMULATIVE NEW PASSENGER CAR 


lily News 

fi showing the number of new automebiles registered in each state during the preceding month are published in Automotive Da 

iaeaee aan bene ce ue. Figures supplied by R. L, Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co. and 
Metropolitan New York area which are compiled by Sherieck & Arnold. 
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NEW PASSENGER CAR REGISTRATIONS 


Figures supplied by R. L. Polk, New Jersey Motor List Com., and Sheriock & Arnold. 


CHRYSLER GROUP FORD GROUP GENERAL MOTORS GROUP 










United States 


Complete by af i 
Months E 2 3 
e = ke 
919 
450) 500) 3960) 9679) 14589 112] 25940] 2738) 183) 7223 69 7| 2363) 13133 797| 122 
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16684] 23213] 28810) 137] 28947] 3205 24851 1749| 4206 ie 767| 2572 
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1879| 866| 9657| 30918| 43320] 462 178| 46378 — 50796| 153| 4602| 7259| 68288] 4153| 2223, 6376 

March = 1611] 1320] 3541| 9894) 16366] 15830} 119] 15949 s05t 26626| 213] 2401] 5212] 87729] 1581} 247| 1828 



















Total to Date 
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REGISTRATIONS 36° STATES APRIL 1934-33 


The complete cumulative figures will appear every Saturday, until all 48 states or completed United States totals for the month have been printed. 
New States shown today include Indiana, Louisiana, Nebraska, New Jersey, and Ohio. 
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Golden State’s 


Car Sales Slow 
Up During May 


Los Angeles, May 25.—Auto- 
mobile registration reports from 
48 of the 59 counties of California 
for the first 12 days of this 
month point to a slowing down 
in Golden State new passenger 
car retail gains over those of 
April. They reveal an increase 
of only nine sales over those 
made in the 12-day period of 
May, 1933, the comparative fig- 
ures for these 48 counties being 
3209-3200. This was a drop from 
the 53.3 per cent gain, 9813-6400, 
scored in April of this year. 


The 47 northern counties, how- 
ever, showed a 12-day increase 
over this period of last May of 
25.1 per cent, 1763-1409. Compar- 
ative registrations of the 10 best 
northland sellers so far this 
month were: Ford, 465-332, gain 
40 per cent; Chevrolet, 387-372, 
gain 4 per cent; Plymouth, 321- 
247, gain 29.9 per cent; Olds, 102- 
Studebaker, 65- 
22; Chrysler, 49-33; Pontiac, 49- 
47; Buick, 33-61; De Soto, 27-41. 
The three low priced leaders 
scored an aggregate sales in- 
crease of 15.4 per cent, 1473-951 
with a rise in ratio to the total 
from 67.4 per cent in 1933 to 79.9 
per cent in 1934. 


The 10 best southland sellers 
in the first 12 days of May were 
Ford, 539-401, gain 31.9 per cent; 
Chevrolet, 272-571, loss 52.5 per 
cent; Plymouth, 198-308, loss 35.7 
per cent; Olds, 63-38; Willys, 62- 
49; Studebaker, 51-18; Dodge, 43- 
55; Buick, 40-72; Pontiac, 34-64; 
De Soto, 22-26. 

In the selling of commercial 
vehicles, the Angeleno retailers 
made a better showing than they 
did with new passenger cars with 
a gain of 41.2 per cent, 179-126 
over the 12-day period of last 
May, comparative registrations of 
the four best sellers being Ford, 
87-36; Chevrolet, 49-56; Dodge, 
15-9; International, 11-5. 

In Los Angeles county, in the 
first four months, motor truck 


| sales showed an increase of 64.6 


per cent, 1722-1046. 


Spring Shoss 
Plan Appeals 
To Car Dealers 


(Continued from Page 6) 


local show schedule which fol- 
lowed.” 

W. P. Berrien, manager, Phila- 
delphia Automobile Trade Assn., 
states: “The writer is of course 
not in position to speak for our 
show committee, who, ipso facto, 
are our board of directors under 
our by-laws, but speaking en- 
tirely as the show manager of 
the past three years’ events and 
the potential manager of the 
next Philadelphia show, I can 
say, that in substance, the decis- 
ion of N. A. C. C. to discontinue 
a national show in New York and 
Chicago seems a wise measure so 
long as some percentage of the 
effort and expense incurred by 
the Chamber in conducting these 
shows is thrown over in support 
of the proposed national dealer 
show campaign. Of course, if 
the Chamber plans to make no 
contribution in direct support of 
and assistance to the dealer 
shows throughout the country, 
they, as manufacturers, are going 
to be the beneficiaries only in 
respect of direct outlay with a 
very definite though indirect loss 
in show results.” 

ATTENTION 
MANUFACTURERS 

Established commission sales 
office selling automobile and body 
plants since 1911 is open for addi- 
tional sales accounts. If you have 
the goods, price and quality, we 
can get the business. Box 208, 
Automotive Daily News, New 
Center Blidg., Detroit, Mich. 
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Pulcher Favors 
‘Code Idea’ for 
Truck Industry 





(Continued from Page 1) 
Code,” says Pulcher, “It works. 
Operating under it, the car deal- 
ers are happy and satisfied. They 
are making money. 

“Is it possible that the pro- 
visions of the passenger car code 
would fit perfectly the motor 
truck requirements, and that both 
industries could be combined un- 
der the one code as administered 
by the NADA? The idea merits 
careful consideration. 

What Is Needed? 

“The truck industry must have 
a code that does not involve price 
fixing. It must operate for the 
benefit of the consumer and 
dealer alike. 

“It is of great importance to 
the dealer that this code elimi- 
nate questionable trade practices, 
for these always result in wasted 
sales efforts. 

“We are witnessing today a 
vastly improved market for new 
and used trucks. With a code in 
effect, this market can be sup- 
plied without combatting waste- 


ful competition at every turn. | 
The dealer will be assured a rea- 
sonable profit. The consumer 


will be better satisfied, I believe, 
when he is dealing with an indus- 
try regulated in a way to assure 
him of uniform treatment. In 
the long run, this means lowest 
prices for him. 

“The code to be adopted must 
be enforceable. It must be ‘po- 
liced’ by some able and efficient 
organization that is experienced 
in the truck field. There must 
be provisions for penalties that 
will be enforced on all violators. 

Effect of Code 

“Such a code would eliminate 
‘chiseling.’ The minute the cus- 
tomer knows he is being offered 
the best price for his truck, he 
will stop shopping around. Re- 
sultant benefits of this feature to 
the passenger car industry are 
now a matter of record. 

“Red ink on the books of the 
motor truck dealer will be defi- 
nitely a thing of the past. Smart 
management and efficient opera- 


tion will be rewarded with 
greater profits. 
“With an_ established price 


spread, no used truck need be 
sold at a loss, and no new truck 
need be sold at an exorbitant 
profit by the dealer. It is only 
a natural result of this that the 
customer will buy quicker—and 
here again we eliminate useless 
sales effort. Incidentally, the 
customer will buy only through 
dealers, he will be fully protected. 

“It is said that there is an ex- 
ception to every rule—and that 
there are loopholes in every code. 
However, NADA enforcement of 
the Passenger Car Code leaves 
little to be desired. Let us hope 
that an experienced and equally 
efficient organization will admin- 
ister the Truck Code—a manage- 
ment which recognizes individual 
problems of specific dealers in 
their respective territories. 

“In drawing up and approving 
its code, the motor truck indus- 
try has a decided advantage: it 
is not pioneering, but rather is 
following a successful precedent 
already established. No experi- 
ments need be made, no novelties 
need be introduced when a code 
is already operating successfully 
in the passenger car industry. 

“It is well known to everyone 
in the automotive trade that the 
truck industry has certain pe- 
culiarities and individual charac- 
teristics in which it differs from 
the passenger car industry. How- 
ever, it is my personal opinion 
that the Passenger Car Code can 
be shared in its entirety by the 
motor truck industry; also, that 
it would be highly desirable to 
organize ourselves under the effi- 
cient NADA administration. 
Present facts seem to indicate 


that such a move would bring 
immediate as well as far-reach- 
ing benefits to all buyers, dealers, 
and manufacturers 
trucks,” 


of motor 
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“Six Wheeler Thermos Bottles” 
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| Washington, May 25.— An in- 
| crease in the factory sales of 
automobiles was _ registered in 
April, 1934, as compared with 
March of this year and with 
April of 1933 and April of 1932, 
Census Bureau compilations re- 
veal. Also, the figures show that 
more automobiles were sold in 
April than in any month this 
year, and a check indicates that 
it is the highest figure attained 
by the manufacturers for any 
month since May, 1931. 

Of the 360,020 cars sold to deal- 
ers in April of this year, 292,811 
were passenger cars, 215,493 were 
trucks, and one taxicab. Total 
makers’ sales for the first four 
months of this year were 1,093,103 
units against 535,690 for the same 
period of 1933 and 504,047 for 
January, February, March, and 
April of 1932. 

In Maren, 1934, a total of 336,- 
013 units were sold to dealers by 
manufacturers, while in April of 
last year the total was 180,713, 





and in April, 1932, it reached 
148,326 units. 
The total of manufacturers’ 


sales for the first four months of 
1934 compares remarkably favor- 
able to the total for the entire 
year 1932, when sales were l,- 
370,678. Total sales for 1933 were 
1,959,945. 

The following detailed table is 
based on data received by the 
Census Bureau from 119 manu- 
facturers in the United States, 32 
making passenger cars and 87 
making trucks. 
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These Reo extra axle milk tank jobs not only give assurance of more adequate traction during winter 
months and over soft going, but more equally distributes the load weight per axle. 





Survey Shows April Sales 
Greatest Since May, 1931 


NRA Ford Ban 
| Decision Faces 
| 


Further Appeal 


(Continued from Page 1) 


an emergency act, granting wide 
powers to the executive,” the 
judge continued. “It would seem 
unreasonable that the President 
should be compelled to contract 
with any company, no matter 
how wealthy or how powerful, if 
that company is thwarting the 
Recovery Act and defying the 
government to enforce it. It is 
not reasonable that the govern- 
ment should be required to deal 
with any company blocking this 
great act of national recovery.” 

Approximately 1,000 Ford cars 
and trucks are involved in the 
decision which is expected to re- 
sult in the award of contracts to 
the Chevrolet Motor Co. as the 
second low bidder. 

The McCarl ruling upheld by 
Justice O’Donoghue’s decision was 
that which rejected the North- 
west company’s bid under au- 
thority of an executive order 
which decreed that no bids should 
be awarded to any retailer unless 
he could certify the manufac- 
turer of his product was comply- 
ing and would continue to comply 
with the code. In its argument 
that this order exceeded the pow- 
ers of the President, counsel for 


Number of Vehicles 


UNITED STATES 


Year Passenger 
and Month Total Cars 
1934 
January 161,086 116,032 
February ..... .. 235,384 190,253 
SS evsie wba a 0os0s0 *336,013 *278,149 
yaaa 360,620 292,811 
Total (4 months) 1,093,103 877,245 
1933 
ee rere 130,087 108,321 
February ......... 106,888 91,340 
March 118,002 99,225 
tes awk ee whi 180,713 152,939 
Total (4 months) 535,690 451,825 
SP ave 218,347 184,644 
June .. 253,387 211,448 
July .. 233,141 195,019 
August 236,556 195,076 
September 196,143 160,891 
October 138,542 108,010 
November .... 63,987 42,818 
| December 84,152 52,601 
Total (year) ....1,959,945 1,602,332 
1932 
January 119,344 98,706 
February 117,418 94,085 
March 118,959 99,325 
April 148, 326 120,906 
Total (4 months) 504,047 413,022 
| May 184,295 157,683 
| June .. 183,106 160,103 
July 109,143 94,678 
August 90,325 75,898 
September : 84,150 64,735 
October ..... 48,702 35,102 
November ...... 59,557 47,293 
December ........ 107,353 





85,858 


1,134,372 


tie 1,370,678 


Total (year) 


CANADA 
Taxicabs Passenger 

Trucks (1) Total Cars Trucks 
44,733 321 6,904 4,946 1,958 
45,104 27 8,571 7,101 1,470 
*57,848 16 14,180 12,272 1,908 
67,808 1 18,363 15,451 2,912 
215,493 365 48,018 39,770 8,248 
21,761 5 3,358 2,921 437 
15,396 152 3,298 3,025 273 
18,117 660 6,632 5,927 705 
27,363 411 8,255 6,957 1,298 
82,637 1,228 21,543 18,830 2,713 
33,649 54 9,396 8,024 1,372 
41,904 35 7,323 6,005 1,318 
38,118 4 6,540 5,322 1,218 
41,412 68 6,079 4,919 1,160 
35,243 9 5,808 4,358 1,450 
30,469 63 3,682 2,723 959 
19,558 1,611 2,291 1,503 788 
30,252 1,299 3,262 2,171 1,091 
353,242 4,371 65,924 53,855 12,069 
20,541 97 3,731 3,112 619 
23,308 25 5,477 4,494 983 
19,560 74 8,318 6,604 1,714 
27,389 31 6,810 5,660 1,150 
90,798 227 24,336 19,870 4,466 
26,539 73 8,221 7,269 952 
22,768 235 7,112 6,308 804 
14,438 27 7,472 6,773 699 
14,418 9 4,067 3,166 901 
19,402 13 2,342 1,741 601 
13,595 5 2,923 2,361 562 
12,025 239 2,204 1,669 535 
291 2,139 1,561 578 


21,204 


235,187 1,119 10,098 


(1) Includes only factory-built taxicabs, and not private passenger cars converted into 


vehicles for hire. 
* Revised. 


the company maintained it would 
necessitate that motor car deal- 
ers be compelled to certify some 
4,000 to 5,000 contributors to 
motor vehicle fabrication were 
code conformants. 

Denial that the Ford company 
was failing to live up to the code 
was voiced by counsel for Sabine 
when he pointed out “it did not 
appear anywhere that the Ford 
Motor Co. is not complying with 
the code and that in the absence 
of such a denial the court should 
assume that it is complying.” 

The government’s contention in 
the case was built upon four 
major points. They were: 

That Sabine’s action constituted 
a suit against the United States 
which cannot be sued without its 
consent, 

That the executive order issued 
by the President is valid. 

That the complainant is with- 
out legal right upon which to 
base the action. 

That an executive officer of the 
government has sufficient discre- 
tion to order that money appro- 
priated for recovery purposes 
shall not be spent in dealing with 
individuals or firms failing to co- 


operate in the recovery move- 
ment. 
With reference to the latter 


point, government counsel pointed 
out that “any person seeking to 
benefit by trading with the gov- 
ernment must assure the govern- 
ment that its product will be 
manufactured in full compliance 
with the Recovery Act. Only un- 





der these circumstances will the 
$3,300,000,000 appropriated for the 
recovery drive be spent to their 
advantage.” 

This conception was disputed 
by counsel for Sabine on the con- 
tention that once a low bid has 
been submitted and opened, a 
government official is without 
discretion in awarding the con- 
tract. This, it was held, has been 
the essense of all past decisions 
not only by the attorney general 
but by the comptroller general 
himself. 


NRA Code Aids 
Truckers to Set 
House in Order 


(Continued from Page 2) 
about 30 per cent. Many truck 
operators, prior to adoption of 


the code, it is pointed out, had 
been on a sixty to a seventy-two 
hour week. 
National Group 

American Trucking Assns., Inc., 
is a federation of 108 regional, 
state and local motor truck asso- 
ciations which, in turn, are 
broken down to county chapters 
of metropolitan groups. Registra- 


tion of the industry is being 
handled by these constituent 
groups. 

Rodgers estimates 500,000 ve- 


hicles will be registered. These 
do not include trucks owned by 
farmers used in the transporta- 
tion of their own produce. 


“Regulation of the trucking in- 
dustry is a gigantic task,” ad- 
mitted Rodgers. “The Interstate 
Commerce Commission has made 
such an admission, even while 
recommending to Congress that 
it be allowed to bring all inter- 
state common and contract high- 
way carriers under its jurisdic- 
tion. 

“Leaders in this industry are 
decidedly in favor of regulation 
under the code. The operation of 
the code already has indicated 
vast strides toward stabilization 
of rates and practices. As this 
type of regulation progresses, the 
benefits—to shippers and com- 
petitive agencies as well as to the 
members of the industry—should 
become more apparent.” 


Get Steel Order 


Boston, Mass., May 25.—A con- 
tract for a stainless steel, stream- 
lined, Diesel-powered train was 
awarded the Winton Engine Co. 
of Cleveland, and the Edward G. 
Budd Mfg. Co. of Philadelphia, 
by the Boston and Maine Rail- 
road today. 








RENDEZVOUS 


of PITTSBURGH’S SMART SET 





Two famous restaurants, a 
tap room, a cafeteria, a roof 
garden decorated by the 
late Joseph Urban, the Con- 
tinental Bar, the Halter and 
Hurdle Room, and famous 
dance orchestras provide a 


variety of opportunities for 
food, drink and entertain- 
ment at a wide range of 
prices. Rooms are cozy and 
elegantly furnished, rates rea- 
sonable. Centrally located, a 
few steps from anywhere. 


+ 
HOTEL WILLIAM PENN 


PITTSBURGH, PA. 


1600 ROOMS 


1600 BATHS 
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Buying Apathy Pegs Price of Motor Shares 


= — | Plymouth Coast 


Last Minute Wall Street W Plant Hits New 
From C. J. ALEXANDER Production High 


Wall Street Correspondent, Automotive Daily News 
Los Angeles, May 25..-Two new 


production records, resulting 
from the effort to keep pace with 
the demands for Plymouth cars, 
were established at the Los An- 
geles plant of Chrysler Motors of 
California recently. 

More than 3,700 cars were as- 
sembled during April, Charles H. 
Fennell, vice-president and gen- 
eral manager, declared, setting 
an all-time record for one 
month’s production. 

May second, the entire produc- 
tion total of Plymouth cars for 
1933 was reached and passed. 
Every Plymouth car that rolls off 
the assembly line for the next 
eight months, Fennell pointed 
out, will represent a clear gain 
over last year’s total output. 

Southern California industry 
has observed with increasing in- 
terest the notable strides in pro- 
duction and employment made at 
the Chrysler Motors plant here 
since January 1 of this year. 

During the first part of Janu- 
ary, production schedules called 
for 50 cars daily, and 350 men 
were employed. Since then pro- 








$543,999, of which $176,573 was ac- 
counted for by buildings and land. 
These properties are assessed at 
$3,500,000 for tax purposes. 


Report Profits 

First quarter earnings reports 
are now at hand from 50 auto- 
motive companies. These con- 
cerns had an aggregate net in- 
come after charges of $38,039,000, 
as against a net deficit of $7,850,- 
000 in the corresponding period 
of last year. This represents a 
net increase in earnings of 45,889,- 
000. Thirty-five parts and acces- 
sory companies reported net in- 
come, after charges, of $9,665,000, 
comparing with a net loss of 
$5,718,000 in the like 1933 period. 

The Hudson Motor Car Co. has 
been operating at a profit since 
the latter part of February, ac- 
cording to Roy D. Chapin, This 
company has increased its share 
of the total business and opera- 
tions from the standpoint of earn- 
ings are the best in many months. 

Reynolds Spring Co., which re- 
ported a profit of $89,000 for the 
first quarter, is reported by com- 
pany officials to be having a satis- 
factory second quarter, with May 
business approximating the record 
levels of March and April. 

Time for the exchange of stock 
of the Moto-Meter Gauge & 
Equipment Corp. for shares of 
the Electric Auto-Lite Co. has 
been extended to June 19. It is 






























Street Checking 
Sales Outlook 
Finds All Well 


By C. J. ALEXANDER 


New York, May 24.—Some of 
the selling pressure was lifted 
from motor shares on the stock 
exchanges this week but any- 
thing approaching heavy buying 
failed to come into the market. 
There was not much change in 
prices. 


Wall Street continued to watch 
closely the trend of automobile 
sales and brokerage houses re- 
cently have sent representatives 
to Detroit to get a first hand 
view of the situation. They have 
returned in some instances with 
the word that there is less con- 
cern about conditions in the 
Motor City than in Wall Street. 

Labor unrest in some of the 
automobile centers and threat- 
ened troubles in the steel indus- 
try have served to hold the stock 
market back, in the view of local 
commentators. 

The stock price averages of the 
Automotive Daily News, which 
are weighted by companies, 
showed the following changes in 
the week ended May 23 from the 
preceding week: 




























New York, May 25, 3:30 P.M.—Motor shares closed on the 
New York Stock Exchange today with moderate net 
gains over yesterday trading continued to be dull, al- 
though there was some pick-up in the volume late in the 
afternoon. When most of the gains were made General 
Motors and Chrysler still were listed among the most 

active stocks. 
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sler Airflow Cars | 
Win Wide Acceptance 
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Detroit, May 25.—The Airflow | the first four months of the last 
Chrysler is definitely established, | four years combined.” 
according to J. W. Frazer, gen- | —- —-- 
eral sales manager of the Chrys- i ‘ 
ler Sales Corp. following a trip| 1931 Pontiac Travels 
to the larger eastern cities and 146,000 Miles in Texas 
visits by other sales executives | : : oe 
to various parts of the country. Pe ee a = 
“On my eastern trip I.ad-| cepted with as much certainty 
dressed more than 900 dealers in| .. geath and taxes. Now that 
Washington, Baltimore, Philadel- communication and the dissem- 
phia, Newark, N. J., and New| ination of news have reached 




















Last This 
; ; ‘ reported that about 90 per cent es : duction and employment have ad- 
NR ik 2263 2210 04) | of the shares already have been| York City, said Mr. Frazer.|the importance in our modern ae until soinet the production 
19 car-truck companies..23.54 23.07 —0.47 | exchanged. “Enthusiasm 7 7 SS scheme of things where they| .chedule calls for 200 Plymouth 
parts-access ooo 8, aa —0.96 - ; - s 
{Reni “18M Lgl <i] Thompson, Products, tng. re.| everywhere, nd {NS gone ine is | must not be interrupted, the dls-| cars daily, and ‘more, than 1.00 


ports current assets as of March 
31 of $1,956,000, including $167,000 
in cash, and current liabilities of 
$848,000. Working capital of the 
Murray Corp. of America showed 
an increase of $89,985 in the first 





The tire and rubber group, men comprise the plant personnel. 


which last week was the weakest, 
this past week showed the most 
strength. Goodrich closed the 
latest period with a small gain 
over the preceding, while Good- 
year was unchanged. quarter of this year after pro- 
The parts and accessory shares vision for retirement of $125,000 
were the subject of an attack of first mortgage bonds as required 
selling during the week, although by sinking fund provisions. 
a few of the stocks in this group The Electric Storage Battery 
were able to close the week either Co. had declared a regular quar- 
with gains or unchanged from terly dividend of 50 cents a share 
the week before. These were| 2" its common stock, payable July 
Bohn Aluminum & Brass, Eaton 2 to stockholders of record on 
Manufacturing, Motor Wheel June 9. 


: ss"tatl| AUTOMOTIVE STOCK QUOTATIONS 


The car and truck group was 
mixed, no further serious weak- 

AT CLOSE OF MARKETS, FRIDAY, MAY 25, 1934 
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daily growing in popularity, the gets a clear right-of-way. 
more so as there are now enough “gq p Smalley, who handles the 

Sore grea ina susstuase srmage| ural Girtoaten of te Hesston |New Neck Distributes 
encountered when anything radi- ae cee — Opens in Tennessee 
cally different in appearance| ».oord of uninterrupted mileage Nashville, Tenn., May 25.—The 
from the conventional is intro- on the three Pontiac cars he is| Nash-Tennessee Co. recently ap- 
duced. using that reads like a trip to pointed distributors for Nash 
“The Chrysler Sales Corpora-|the moon. Smalley’s 1931 Pon-| and LaFayette cars in eastern 
tion’s dealer body is absorbing|tiac has covered 146,000 miles,| Tennessee and part of western 
Plymouth cars at a_perfectly| his 1933 model did 93,613 miles in| Virginia opened its Nashville 
amazing rate,” Frazer continued.| 12 months and during the first | offices and showrooms this week. 
“In the first four months of 1934,| six weeks that he owned his| The opening was attended by 
for example, we shipped more| new 1934 Pontiac he put 10,314| large crowds of visitors to the 
Plymouths than were shipped in| miles on it. showrooms including a good re- 
presentation of dealers interested 


in the Nash-LaFayette franchise. 


The new Nash distributing firm 
which operates in 70 counties in 
middle and eastern Tennessee and 
four counties in Virginia is 
headed by L. R. Malkemus and 
J. Ross Greene. Both have been 
in the automobile business for 
many years. Malkemus is one of 
the oldest motor men in Ten- 
nessee having started with Ford 
more than 20 years ago. Green 
was recently associated with the 


































ness appearing in any stock. 
Hudson, Hupp, Reo and Stude- 
baker were able to escape a net 
decline for the week, while in no 
instance was there a severe drop 
in this classification. 
Supplement 

The Committee on Stock List 
of the New York Stock Exchange 
this week issued a supplementary 


















































High Low Last Sale High Low Last Sale 
1934 1934 NEW YORK May 25 May 18 1934 1934 May 25 May 18 
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UTSIDE of the admitted main- 

stays—style and speed—can you 
think of a single factor which every 
car buyer wants as much as he wants 
Equal-Action Braking? 


Let’s talk results, instead of theo- 
ries. Let’s consider facts, and lay aside 
everybody’s pet prejudices and 
hunches. Bendix Equal-Action Brakes 
are delivering equal action, to the com- 
plete and enduring satisfaction of the 
hundreds of thousands of owners of 
leading present-model cars in every 
price class. 


Knowing this, Bendix is, quite nat- 
urally, telling the public about it in 
plain and unmistakable words. 
Builders of cars equipped with Bendix 
Equal-Action Brakes are doing like- 
wise in their own advertising. Sales- 
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men of these fine cars are swiftly 
realizing the priceless asset which 
they have. They are no longer over- 
looking it. They are talking, writing, 
demonstrating Bendix Equval-Action 
Brakes ...and it’s helping them sell 
more cars. 


Whether you are an engineer or a 
salesman, or a motor car factory exec- 
utive in any department, the fact that 
enduring Equal-Action has become 
a reality in both principle and in 
performance, is of major importance 
to you. May we suggest that you 
do as we are urging the public to 
do—write for your copy of the 
simple, straightforward Bendix 
presentation of the facts on Brake 
Action, Brake Design and Brake 
Maintenance? 


* Equal-Action—the name of the brake; the mark of its performance 
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